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The Prudential Insurance Chania of America 


FORREST F. DRYDEN HOME OFFICE 
PRESIDENT NEWARK, N. J 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 
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Insurance Company of North America 
PHILADELPHIA 


This Company is now in its 128th year—has paid every loss without fuss or red tape. 
Today it is stronger than ever to meet the complex needs of the hour. 
Capital - - - $ 4,000,000 
Losses Paid Over 211,000,000 
THE OLDEST AMERICAN STOCK INSURANCE COMPANY 
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| Metropolitan Managers Marine Department Manager Brokerage and Service Department 
| DARBY, HOOPER & McDANIEL PLATT, FULLER & CO. CHARLES F. ENDERLY, Mer. 
=| 59 John Street : 27 William Street 111 William Street 
AI New York 
| FIRE AUTOMOBILE MARINE 
1} 
<< TT >> SOO 





Entered as second-class matter June 23, 1879, at the Post Office at New York, N Y. under the Act of March 3, 1879 





THE. SPECTATOR 


Thursday 














ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are uriting at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 


SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 








Insurance in Force 


$55,000,000.00 








HARRY L. SEAY, President 
J. W. HURST, Jr., Secretary 























The Acid Test for Strength, 
Liberality, Service and Low Cost 


IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE. AGENTS WANTED 




















FIREMAN’S FUND 
INSURANCE COMPANY 


CAPITAL 
SURPLUS 
RESE kVES 
SURPLUS 


$ 3,000,000 

6,000,000 
10,000,000 

22,250,000 


FIRE AUTOMOBILE MARINE 











Exclusive Working Rights 


AND 


Strong Helping Plan 


in a rich and prosperous district are 
available to a life insurance salesman, who 
is a salesman, as a representative of a 
strong mutual company. 


One of America’s Greatest 


Write XYZ, care of THE SPECTATOR 








NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


Cc. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
‘FINANCIAL STATEMENT 
JANUARY Ist, 1919 


ASSETS 
Municipal Bonds and Stocks:(Market Value) : $308,163.00 
Cash on hand and in banks 1,409.83 
Premiums in course of collection 
Interest accrued...... Duietaxd shelarele: grace Viele sit gas wralOw secure ke 
Furniture and Fixtures 


Reserve for unpaid losses 
Reserve for unearned premiums 183,263.69 


$191,263.69 
259,268.10 


$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 
EVANS BUILDIN WASHINGTON, D. C. 


Risks accepted throughout U. S. and Canada 
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POCKET STATISTICS _ |{ EVERY INSURANCE MAN 
Relating to the Insurance Business Who travels as Solicitor, Auditor, 


THE SPECTATOR COMPANY a & Inspector or Adjuster is 


Has issued its standard annual statistical publications as follows: = E L I GI B L E 


THE FIRE INSURANCE POCKET INDEX, showing the condition of 
the principal stock fire insurance companies in comparative form TO THE 
for ten years. Now Ready. wa I S . T li il ; A P ti 
THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX . 
showing the financial condition and business transactions of Ameri- owa tate rave Ing cil S S$socia 1001 
can and Canadian life insurance companies in comparative form “Oldest and Best’’ 
for five years. hie saa Pos 
POCKET REGISTER OF LIFE ASSOCIATIONS, showing the condi- Accident Insurance at Cost 
tion and business stipulated premium assessment and fraternal 
associations; comparative tables for five years. Never Exceeded $9.00 per year 
THE POCKET REGISTER OF ACCIDENT INSURANCE, showing Weekly Indemnity $25.00 
the condition and business of stock and assessment accident in- 0 
surance companies and associations transacting personal accident Death Benefit $5,00 $10,000 
insurance; comparative tables for five years. 
THE HANDY CHART OF CASUALTY, SURETY AND MISCELLA- Insurance to August Ist, 1920, for $2.00 
NEOUS INSURANCE COMPANIES IN AMERICA, showing 
detail condition and business of about 100 companies transacting Write for Application Blank 
various classes of business in comparative form for ten years; H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
also additional table listing 184 companies not writing multiple 
casualty lines, or whose operations are more limited, showing 
one year’s figures only. 


The above publications contain the statistics of the companies, compiled frei 
official reports, and include the transactions of 1919. The tables are made up in con- 
venient pocket form, having serviceable manila covers, and are invaluable to insurance 


: 6 
men of all classes for ready reference. These publications are frequently spoken of as 
“Spectator Charts,’’ and have become standard authority because of their trust- 
worthiness and the convenient manner in which they are made up. ; ' 
PRICES eat | 
In Manila Cover ~ - - - - - . - 50 cents 
In Flexible Pocketbook - - - - - - -~ $1.00 Wsuraie ompany 


CHICAGO OFFICE: 
INSURANCE EXCHANGE. ; 7“ oo Now Pork 
< 


INCORPORATED - 1872 




















PAID FOR LOSSES 


High Class Salesman Wanted $112,397.573.17 


to sell American Credit Insurance 
; STATEMENT JANUARY 1,1920 
Credit Insurance begins where Fire Insurance stops—after 


merchandise has left the protection of four walls, and been CAPITAL 

tas aun $5,000,000.00 
7 

And American Credit Insurance does far more than merely pt Bit FOR a Oe ER LIABILITIES 

provide for the payment of abnormal losses. It establishes 

a safe credit basis. It promotes the means to prevent losses. iF- | g 1 4 3 O 2 a 3 of f 

It eliminates waste, and reduces the failure rate. NET SURPLUS 


Thus, when you sell American Credit Insurance, you are 1 1 ,O ] O, 3 ef 6. 5 1 


selling a constructive and highly desirable Service needed 
and wanted by the leading Manufacturers and Jobbers. ASSETS 

This calls for integrity and ability of the highest order— 33,2 O 1 ~o y B o 63 
for an Al salesman. To such a man we can offer an un- 


usual opportunity. THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1919 


Since January lst the Capital Stock of the 


THE AMERICAN CREDIT Company has been increased to $10,000,000. 


The Company now owns 


I N DEM N IT Y ¢ O M PA N Y $10,000,000 U. S. Government Liberty Loan Bonds. 


of NEWYORK _ E. M. TREAT, President Home Office, One Liberty Street 


415 Locust Street 91 William Street New York City 


Se. Louis, Mo. New York Western Department Pacific Department 


WALTER H. SAGE, Gen’! Mgr. GEORGE H. TYSON, Gen’! Agent 
INGRAM & LERCH, Managers 210 Sansome Street 


Offices in all Principal Cities 76 West Monroe St., Chicago, Il. Sen Francisco. California 


y Boston Office Marine Department 
A. B. Treat, Gen’! Eastern Mor. ROGERS & HOWES, Managers = WM.H.McGEE& CO., Gen’l Agts 


91 William Street New York 4 Liberty Square, Boston, Mass. 15 William Street, New York City 


Commission basis only. 
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y Horace R. Wemple 


Henry M. Schnarr 
President 


Secretary=-Treasurer 
FIRE 
RE-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 











Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 


Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 











Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
. —ISSUES— 


guaranteeing a fixed monthly income to 


Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 


Life Certificates 10 year term, Whole Life and Endowment Plan. 
° e ° e 4 t i t = 
Combination Sick, Accident Annuity fiom against foss of 
me 


rom_ sickness 


ti 
i ifi Accident d 
and Funeral Benefit Certificates or Accident and a 


on death from any cause. 


) cmeatt 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 


An up-to-date progressive association possessing the strong features of 
olemate rates (American Experience Table of Mortality, 4 per cent) and 


E ical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 


Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrightew) 

















Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. A. E. WERKHOFF, President 











Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 











Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract to sell 
Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 





ESTERN ASSURANCE 
OF TORONTO 


COMPANY 


Incorporated 185! 


FIRE, AUTOMOBILE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1920 


EE Se iTichivikde Rei scaleenResauiacernes $4,973,932.20 
SURPLUS IN UNITED STATES........... eer yr $1,900,899.75 


TOTAL LOSSES PAID IN UNITED STATES FROM 


1274 TO 1919 INCLUSIVE. $46 673,033.35 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 











: Fidelity and Surety Bonds 
REN Accident and Health 
« Monthly Payment 























Pennsylvania, Kentucky, 


CHICAGO BONDING AND INSURANCE Co. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


WRITES 
Plate Glass General Liability 
Barglary : Elevator 
Automobile, Liability—Property Teams 


Damage and Collision 
Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 
Wisconsin,’- Maryland, Nebraska, West Virginia. 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, witha policy 
outlined by its own Officers and Directors in co-operation with its own agents. 


A. J. SABATH, President 


O. F. ROBERTS, Vice-Pres. & General Manager 
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NORTHERN INSURANCE Co. |; oes 
SOWN & OD. 6 LEADS THEM ALL IN KANSAS 


WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


GUSTAVUS B. HOLT, i ¢ 
s0mmES. W. BEOR, Sout hows 73 Kilby Seni te 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
| the State Superintendent of Insurance again demonstrate the 
W. P. RAY, Special Agent FRANK G. DELA HUNT, choice of the people of its Home State to be 


te, Ind. 720 Rasine Hoost, Milwaukee, Wis 
THE FARMERS & BANKERS LIFE 


























INDIANA NATIONAL LIFE INSURANCE COMPANY 














ERIK LINDSKOG, Special Agent 
O.C, CRANDALL, pedal Agent | 7 W. Laks Bt, Minneapol, INSURANCE COMPANY 
1596 ed Che onto WICHITA KANSAS 
WANTED: PRODUCERS OF GOOD BUSINESS IN THE SIGN OF GOOD CASUALTY INSURANCE 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, LIABILITY BURGLARY 
FLORIDA AND GEORGIA. ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES | COMPENSATION GENERAL LIABILITY 
| Established ‘~~ BET SO 1869 
a ee LONDON GUARANTEE & ACCIDENT 0, Li. oEeanaee 
Head Office: CHICAGO, ILL. P. W. LAWSON, Genent Manager 





F. J. WALTERS, Resident Manager, 55 Jone Street, New York. 
STOKES, PACKARD a... ow & SMITH, 
434 Walnut Street, Philadelphia, Pa. 


INDIANAPOLIS, INDIANA Residen 
ELMER A. LORD & Co, "Tesideut Managers 145 Milk Street, Boston, Mass. 




















We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 


Real Estate Bonds, and our 5% Farm Mortgage Bonds. The greatest automobile 


state in the Union today 
is Ohio. 


The largest and strong- 


Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 


Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 








est automobile insurance 





WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY «= = «= LCETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 


company in Ohio is 
The Great American 


Full coverage automobile insur- 
ance at reduced rates. 








MANSFIELD,OHIO. 





| 
| 
| 
| 
SALESMAN OPPORTUNITY : 
| 
! 
| 


























OHIO FARMERS INSURANCE COMPANY 


LE ROY, OHIO Organized 1848 
STATEMENT DECEMBER 31, 1918 


New York Basis 


Net Amount of Unpaid Losses and Claims........ $183,521.78 Reserve for Emergencies.......... $125,000.00 

Reserve for Unearned Premiums................ 2,853,032.68 INGUCUBINMNS c cc ccseddacdcdavcade 1,366,077.93 

Federal, State and other Taxes due and accrued .. 70,086.10 Sepa ee Pi a a 606 ecans censseceeenn 1,491 ,077.93 

ibother Class cicccccncclicscncdendesadadauxe 33,708.90 Atratileth AES. 6 6-455 0 6 6b Sewcde wu cweiecnes $4,631 427.39 
F. H. HAWLEY, President W. E. HAINES, Secretary 























American Bonding and Casualty Company 


Over $850,000.00 in approved securities on 
‘deposit with Iowa Insurance Department for 
protection of policyholders. 


Surety and Fidelity Bonds 
Assets June 30th, 1919 - $1,707,890.53 


CASUALTY COMPARY 
The unprecedented growth of this company is 

Casualty Insurance evidence of the quality of our Service. Agents 
| BONDS /|INSURANCE) are invited to avail themselves of this service 


where we are not represented. 





Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 
1819 - 1920 


O)eleme elbbelehasemr-belem@)elemm Acr-bas 
of Service 


Losses Paid over $183,000,000 




















FOUNDED 1865 


The PROVIDENT LIFE 
and TRUST COMPANY 
| of PHILADELPHIA 


PENNA. 





The Long Endowment of the Provi- 
dent is peculiarly adapted for the 
creation of a cash fund to meet 
Estate Taxes. 


The interest on the proceeds after 
maturity swells the insured’s income 
until death when the cash is immedi- 
ately available. 

















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do ne want to secure a General Agency for yourself? [£ so; 
read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident I Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will ay! direct to the Insured at the rate of 
$50 PER WEEK during suc oan: bat not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK. 
throughout the period of disability. Can insurance do MORE? 
— WHY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
5 cetera Kansas, Michigan, Ohio and the District of re ame 

ess 


UNITED LIFE AND ACCIDENT INSURANCE CoO, 
Home Office, United Life Bldg., Concord, New Hampshire 





Thursday 














In 1919 


44 General Agencies paid for 
$88,000,000 
Standard Business 
Dividend Scale Maintained, Surplus Increased 





New England Mutual Life Insurance Co. 
Boston, Mass. 

















THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 



































Kristiania Shipping, Insurance and Trading Co. A/S 








KRISTIANIA 


(27, Karl Johansgate) 

















eee 
— 





LONDON, E. C. 2. 


(65, London Wall) 


Manager (Insurance Branch): H. C. O. Sidney 


Insurance and Reinsurance Managers and Brokers 


Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, KRISTIANIA 
TELEGRAMS: | wr ROUTING AVE.,’? LONDON 
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PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 











PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12-13, 


Lisbon (Portugal) 


Underwriter= Settling Agent 
Insurance Broker 


J. FORCADA & © 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 














SAFETY for 
THE WIDOW’S MONEY 


Through The, 


° MONTHLY 
. INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this’ great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky‘ 








NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


Cc. P. STEWART, Presment GRESHAM ENNIS, Vics-Pres. 
F. L. BROKAW, TREASURER J. B. GUTHRIE, Sgcrerary 





Pacific Coast Department, 
140 Sansome St., 
San Francisco, Cal. 


SEELEY & CO., MANAGERS 


: Western ent. 
Insurance E: e Bidg., 
Chicago, 


H. H. INGALLS, MANAGER 














‘* Strong as the Strongest” 


The Northern Assurance Co, 
(Ltd. of London) 
Organized 1836. Entered United States 1854 


Lossespaid, - + 2 «© . « 
Losses paid in United States * « « 


$113,000,000 
$42,000,000 


Eastern and Southern Departments: 


55 JOHN STREET = = = NEW YORK 
CALEDONIAN INSURANCE COMPANY 


OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: CALEDONIAN BUILDING, 50-52 Pine Street, N. ¥. City 


CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. S. Manager 
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Policies that promptly respond to 
the up-to-date needs of the public 
and proven field programs that result 
in larger incomes to agents make 
this an ideal company to represent. 





1894 1920 


STATE LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 


OVER SEVENTEEN MILLION 
DOLLARS IN SECURITIES 


Deposited with Auditor of State of 
Indiana for the Sole Protection of 
Policyholders. 





Good Territory and Remunerative 
Contracts for Men Who Can ‘Do 
Things.” 
On Agency Matters Address 
CHAS. F. COFFIN, Vice-President 


Ase ZPD sO Cee Se MON AEA 




















NATIONAL AMERICAN 
LIFE INSURANCE CO. 


Greater, stronger and more progres= 
sive than ever 


Invites the support of the people of 
Iowa, and correspondence from capable 
experienced life insurance men, who can 
To such 


a very favorable contract will be offered. 


write business in this territory. 


Address L. H. Koch, President, 
Burlington, Iowa. 








reneral cecident 


FIRE AND LIFE 


ye 205 
i ASSURANCE CORPORATION, Lid. 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING -4TY & WALNUT STS. 
PHILADELPHIA 
















RESULTS 


give the Life Agent his strongest argument. 
Unequalled results to Policyholders are part of the equipment of 
Agents representing 


THE GREAT-WEST LIFE ASSURANCE CO. 


Head Office—Winnipeg, Manitoba 





THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society for Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 220,000 

The Reserve Fund is more than $12,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 















HOME LIFE INSURANCE CO. 


NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,605 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and _ educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four ollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 WILLIAM STREET, New YorK 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 


Loughton T. Smith 
Secretary 


Charles H, Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 


Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1920, by The Spectator Company, New York 
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LECTRICITY used for heat, light 
and power is such a marvelous tool 

in human progress that it is to be regretted 
that there is apparently a growing in- 
crease in the fire loss due to electrical 
causes. The exact reason therefor is not 
known, but the inspection departments 
having jurisdiction are proposing to find 
out, if it be possible to do so, and an 
increase in the inspection forces may be 
reasonably looked for. In its inception, 
those interested in developing the use of 
electricity were wise enough to appreciate 
the fact that, unless they removed the 
danger from fire, no progress could be 
made in the art. For a quarter of a 
century, or thereabouts, there was a firm 
development of the rules covering instal- 
lation and use; now, however, the point 
has been reached where the question is 
asked why such stringent rules should 
be adhered to, coupled with a demand for 
their modification. The general result is 
that there is a steady pressure to lower 
the installation standard. It ought to be 


recognized that this is a bad thing for 


THE SPECTATOR 


electricity itself. So far as the under- 
writer is concerned, it may reach the point 
where he will have to carry in all of his 
ratings a certain charge, even where the 
installation is standard, to cover causes 
of fire by electricity which cannot appar- 
ently be guarded against, even with the 
best of installations, let alone the infe- 
rior ones. A recent fire in the Governor's 
room at Albany, which would seem to 
have been of electrical origin, shows what 
may be expected in connection with this 
hazard, and goes to prove that the ex- 
isting standards for electrical installation 
work are not too high. 


T was announced last week by Mayor 
Peters, of Boston, that the city’s salt 
water high-pressure system, authorized 
by act of the Massachusetts Legislature 
nine years ago will soon be completed. 
A considerable section of the system 
waits only for the flow of water, and 
negotiations with the Edison Electric and 
Boston Elevated companies for power 
are the remaining steps to actual opera- 
tion. From $3,000,000 to $4,000,000 has 
been spent on the project since it was 
started. Two years ago it was reported 
abandoned and it was only with the com- 
ing of Fire Commissioner John R. Mur- 
phy into the administration of fire affairs 
in the city that a new lease of life was 
given the big conservation and engineer- 
ing feat, designed to protect the congested 
district of Boston from conflagration. 
Work has proceeded with vigor in the 
past two years and the construction was 
generally known to be well on the way 
to completion. It is expected that credit 
will be given in the calculation of fire 
insurance rates in Boston when the worth 
of the system has been fully demonstrated 
but the extent thereof must be left for 
future experience to determine. 


HIE demand made upon the fire in- 
surance companies operating in 
Arkansas, that they shall reduce their 
premium rates to the extent of 6.21 per 
cent, because they are alleged to have 
made an excessive profit over the five 
per cent legal maximum, is rousing con- 
siderable interest and antagonism in in- 
surance circles. It is contended that Com- 
missioner Bullion’s method of reaching 
his result, which is an underwriting profit 
of 11.21 per cent for the last five years, is 
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not considered as being a proper and ac- 
curate one. He has based his demand 
upon the assumption that the deduction 
of losses paid and expenses paid from 
net premiums received yields the under- 
writing profit. This plan, of course, takes 
no account of increases in liabilities on 
account of unearned premiums, unpaid 
losses and unpaid expenses. Calculated 
upon the basis of premiums earned and 
losses and expenses incurred, it is shown 
that there was a considerable underwrit- 
ing loss during the last five years. It is 
open to grave doubt whether Commis- 
sioner Bullion’s method of calculation 
would be upheld if the question should be 
taken into court; certain it is that, if the 
companies have made an underwriting 
loss in the last five years, they will not 
feel inclined to face a probable increase 
in the loss by writing business at re- 
duced premium rates. They would be 
fully justified under such circumstance: 
in either contesting the action of the com- 
missioner or in withdrawing from busi- 
ness in Arkansas. Naturally they dis- 
like to take the last-named action out of 
regard for their agents and customers in 
the State. However, they are reasonably 
entitled to the benefit of such a calcula- 
tion of their profits and losses as would 
appeal to the average business man as 
being justified ; and no merchant or manu- 
facturer would disregard an increase in 
his liabilities when computing his profits 
for a given period. 


O many fires occur yearly by reason 
of defects in chimneys that the Na- 
tional Board of Fire Underwriters has 
prepared a form of ordinance suitable 
for use in cities of any size, or for the 
guidance of individuals wishing to safe- 
guard their properties against chimney 
fires. Every municipality should enact 
an ordinance providing for the safe con- 
struction of chimneys, in order to pre- 
serve the lives and property of its citizens, 
many of whom are not sufficiently edu- 
cated in fire protection matters to know 
of existing dangers in théir own homes 
or places of business. A municipal ordi- 
nance, if well advertised so that the resi- 
dents of the town or city enacting it are 
informed as to its provisions, is a strong 
factor in the reduction of the waste of 
life and property; and the National 
Board’s model ordinance should receive 
a hearty welcome throughout the country. 
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PROVINCE OF THE AGENT 


Chapter From ‘How to Sell Insurance,” 
William Alexander’s New Book* 

The business of life insurance has been 
transacted on a sound basis in Great Britain 
for nearly two centuries, but its chief develop- 
ment has been during the last half century in 
the United States. 

To-day the largest and most successful com- 
panies are American organizations. And these 
companies furnish protection to many millions 
of American families, and to numberless busi- 
tess men and corporations. But there are 
many millions more in need of life insurance 
who are without it. 

Why are these people unprotected ? 
variety of reasons, among which the following 
may be noted: 

They may be ignorant of the great value of 
life insurance, and their need of it. Or— 

They may not have learned the essential im- 
portance and value of thrift. Or— 

They may have tried to save in ordinary 
ways, and have been discouraged by failure. 
Or— 

They may hesitate to deprive themselves of 
present comforts in order to reap future bene- 
fits. Or— 

They may recognize their need for insurance, 
but may not realize the dangers of delay. 

How is this great multitude to be stimulated 
to action? Will the methods adopted by the 
leaders in ordinary commodities suffice ? 

Let. us see. The companies have offices as 
conspicuous and convenient of access as the 
most prominent banks and trust companies. 
The pages of the newspapers and other peri- 
odicals are open to them—and they advertise. 
They issue attractive books and leaflets ex- 
plaining the value of what they have to offer. 
And what is the result? The people are not 
interested, fail to read the advertisements, and 
take no action. 

This is the existing situation, and no material 
change can be expected in our day. The time 
may come when every prudent man will go as 
a matter of course to the insurance company 
and make provision for the future of his 
family, just as he goes to the butcher and 
grocer to provide for their immediate needs. 
But as that time has not arrived, and as the 
people will not come to the companies, the 
companies must go to the people. 

So they send their representatives into the 
field. And when these representatives do their 
work wisely ahd well they win the lasting 
gratitude of these people, and are able at the 
same time to make a substantial living. And 
those of them who are prudent can accumulate 
capital as well. 

Without these intelligent emissaries the life 
insurance business would languish and die out. 
But in consequence of their efforts the busi- 
ness is steadily advancing, and as they con- 
tinue to preach the gospel of thrift, and as the 
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people gain knowledge, the work becomes 
easier and easier, and more and more re- 
munerative. 


Tue AcENT’s TITLE AND THE CHARACTER: OF 
His Work 


A familiar proverb tells us that if a dog— 
even a good dog—gets a bad name, it will be all 
up with him—that he may as well be hung and 
got out of the way. Now, the converse of this 
is that a responsible man following a reputable 
calling will be benefited if he is given an ap- 
propriate title. 

I do not forget that when Juliet fell in love 
with Romeo she cried: 

“What's ina name? That which we call a rose 
By any other name would smell as sweet.” 
But she was trying to persuade herself of the 
truth of what she really did not believe. Her 
love for Romeo was in spite of his name—in 
spite of the fact that those who bore that name 
were enemies of her father’s house. As for 
me, I am satisfied that a rose would lose some 
of its charm and fragrance if it should be 
called an onion. 

What then should be the title of the man 
who makes insurance field work his vocation? 
I prefer the old and well established title 
“agent.” I agree with a prominent field man 
who once said to me, “I like to be called an 
agent. It suggests the diplomatic representa- 
tive of the Government. To be referred to as 
an agent of the great institution with which | 
am connected gives me pride and satisfaction.” 

But this title is less popular than it used to 
be, and we have begun to call the agent a 
“salesman.” And while that title is not in all 
respects appropriate, it is very convenient, and 
has come to stay. Moreover, the easiest way 
to explain life insurance to the average man 
is to deal with it as though it were a com- 
modity which can be bought and sold. Strictly 
speaking, however, a life insurance policy is a 
contract—an agreement between the company 
en the one hand and the policyholder on the 
other hand. And the policyholder is not a 
mere purchaser. His position is that of a 
member in a great protective business organi- 
zation which safeguards his savings and re- 
pairs the pecuniary injuries that will be sus- 
tained by his family or estate at his death. 


A DIGNIFIED CALLING 
The agent is far more than a mere salesman. 
The ordinary salesman is only required to 
supply some demand, while the insurance sales- 
man must create a demand before he can effect 
a sale. And before he can create this demand 
he must dispel ignorance, break down oppo- 
sition, and overcome a deeply rooted habit of 
procrastination. And he is more like the legal 
adviser who gives wise counsel to his client, 
or a physician competent to make a correct 
diagnosis of his patient’s case and prescribe 
for him accordingly, than like an ordinary 
salesman. And I like to see the work of the 
agent classed with that of the men who are 
engaged in the so-called learned professions. 
Give a true man a dignified title and he will 

stretch every nerve to live up to it. 
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AN ExactinG CALLING 

Another reason why the agent’s work should 
inspire respect is because it is a hard business. 
That explains why it makes so overwhelming 
an appeal to strong men, and why it offers so 
remunerative a career. Thus weaklings are 
eliminated, leaving the field open for men of 
enterprise and efficiency. For to such men 
hard tasks are easy and inspiring. 

The fascination of attempting the impossible 
spurs brave men on to miraculous achieve- 
ments. Explorers sought for generations to 
conquer the poles, and they have only 
triumphed in our own day after years of peril, 
hardship and successful effort. Daring men 
have now triumphed also over the perils of the 
air and are flying backwards and forwards 
across the Atlantic. 

In the army and navy there are always more 
volunteers for dangerous and difficult tasks 
than for those which are easy and safe. 

Philips Brooks has said, “Do not pray for 
easy lives. Pray to be stronger men. Do not 
pray for tasks equal to your powers. Pray 
for powers equal to your tasks.” And it is a 
familiar maxim that “Only live fish swim up 
stream,” 

ENTHUSIASM 

In the insurance 
thusiasm is all important; and only hard tasks 
awaken genuine enthusiasm. 

The life insurance salesman follows a stimu- 
lating calling. It sharpens his wits and 
hardens his muscles. He leads a wholesome 
and unrestricted life. He is not tied down to 
an office desk, or bound by red tape. He goes 
and comes at will, resting when he pleases and 
working when he chooses—but he must choose 
to work, and work hard, if he wishes to suc- 
ceed, 

He engages constantly in intellectual con- 
tests, and the joys of intellectual victories are 
sweet. 


Monthly Meeting of Life Underwriters 


The regular monthly dinner and meeting of 
the New York Life Underwriters Association 
was held at the Arkwright Club on Tuesday 
evening. The rapidly increasing membership, 
supplemented by a considerable number of out- 
of-town members who attended the executive 
committee of the New York State Life Under- 
writers, brought the attendance to a record 
number. 

The meeting was addressed by F. H. Davis, 
superintendent of agencies of the Equitable 
Life. Mr. Davis gave a talk replete with plain 
common sense. A novel entertainment was pro- 
vided by Thomas Moore, who played on a saw 
and Charles Herron, who recited some excel- 
lent poems. 


business, morever, en- 
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Bankers Life April Business $10,519,260 
The Bankers Life of Des Moines reports 
business produced in April at $10,519,260. This 
compares with $6,981,080 for April, 1919. The 
figures speak for themselves. Total production 
for first four months of 1920 is shown at $35.- 
272,555, or close to ten million dollars in ¢x- 
cess of the figure so reported a year ago. 
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INCREASING LIFE INSURANCE 
BUSINESS 


Judge Job E. Hedges Makes an Optimistic 


Address Before Life Insurance Counsel 


If the life insurance business is an index, 
there is certainly no panic in sight in the United 
States, according to General Counsel Job E. 
Hedges, of the Association of Life Insurance 
Presidents. In an optimistic speech to the 
Association of Life Insurance Counsel at Wash- 
ington, D. C., on Wednesday, Judge Hedges 
submitted original statistics showing that the 
amount of new business written by American 
life insurance companies in the first four months 
of the current year is thirty-eight per cent 
greater than for the same period of 1919, which 
year produced sixty-seven per cent more busi- 
ness than was written in 1918. Judge Hedges 
said, in part: 

The people of the United States are to-day buying 
twice as much life insurance protection as they bought 
two years ago, and 1918, you know, was a record year. 
Our business is cash in advance. This kind of 
activity does not spell such complete lack of forestxht 
as some people are charging against the American 
publicity to-day. In 1919, although the country was 
still technically at war, there was written in excess of 
$8,600,000,000 of life insurance. When it became ap- 
parent, in the early months of 1919, that a much larger 
amount of new business was being written than ever 
before in the history of life insurance, even our most 
optimistic executives said that the rate of speed could 
not be maintained throughout the year. Yet it was, 
and even better. It was generally agreed, not with- 
out some hopeful mental reservations, that we must 
expect business -to drop a little in 1920. At the end 
of the first month of this year reports seeped through 
of still larger aggregate sums being written. Com- 
panies who wrote more than 83 per cent of last year’s 
business have furnished me for this occasion their 
new business figures for the first four months of 1920. 
These show that last year’s outstanding supremacy is 
already in the background. These companies in four 
months this year have written $3,073,000,000, as 
against $2,226,000,000 for the first four months of 
last year, an increase of 38 per cent. Remember, 
these are not guesses or fragmentary statistics. They 
are the actual living records of the companies writing 
83 per cent of the life insurance business of the 
country. 

Using these statistics as a basis of computation, we 
can assert the fact that in the first four months of 
1920, while the people of this country had been fight- 
ing among themselves to get rid of the technicality 
which says we are still technically at war, there has 
been written by all the life companies in the United 
States approximately $3,700,000,000 of new business, 
or at the rate of $11,000,000,000 for the year. 

Twenty years ago the total life insurance in force 
on American policyholders was $8,560,000,000. This 
year’s new business alone will be far greater than the 
total amount of life insurance protection in 1900. 

What deduction can we make from the current 
year’s figures? For one thing, how can even the 
pessimist forecast a panic—financial or otherwise— 
when we see such evidence of ability and desire on the 
part of our people to pay for life insurance protec- 
tion? Life insurance policies are not written on 
promises to pay, but on money received. 

The insurance public is protecting itself while the 
general public, governmentally and socially, is getting 
ready to start to begin to commence to practice what 
it preaches to itself, but is still indulging ine the enjoy- 
ment of the flesh pots before going on a scientific 
diet. 


New England Mutual Raises Limit 
The New England Mutual Life of Boston 
has increased its limit on a single life to 
$100,000, 
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Pittsburgh, Pa. 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Financial backing on a liberal basis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








Missouri State Life Appoints W. R. 


Robinson 


The Missouri State Life of St. Louis has re- 
cently closed a general agency contract for 
Eastern Pennsylvania, with headquarters at 
Philadelphia, with William R. Robinson, who 
since 1913 has represented the Equitable Life 
of New York as general agent at Philadelphia. 
Mr. Robinson has been one of the Equitable 
Life’s largest producers and a member of its 
Million Dollar Club. In connecting himself 
with the Missouri State Life, Mr. Robinson has 
chosen a company which is one of the most 
progressive in the country and which has made 
a remarkable record. It recently entered the 
group life insurance field, and it is expected that 


- its success in that department will be as marked 


as in its regular line. 


Lincoln National Life’s Contest 


S. J. Payne of Charleston, W. Va., won the 
“Cedar Tree Contest” of the Lincoln National 
Life, which was the agency tilt for April. Mr. 
Payne is closely followed by R. W. Fowler of 
the Lincoln Life home office agency, and O. F. 
Gilliom of Berne, Ind., who made a stubborn 
fight for the honors throughout the month. The 
winner will give a cedar tree, to commemorate 
the first Lincoln memorial, which was a cedar 
planted at Gentryville, Ind., in 1830, in Fort 
Wayne’s largest park. 


Missouri State Life’s Group Policies 


The Smith & Davis Manufacturing Company 
of St. Louis has insured each of its employees 
under a group policy issued by the Missouri 
State Life of St. Louis, the amount given to 
each employee depending upon the length of 
service, and varying from $400 to $1500. About 
350 employees are covered. 

Stupp Bros. Bridge & Iron Company of St. 
Louis has also insured its employees under a 
group policy, by which each employee will be 
given from $250 to $2coo, and there will be 
close on to one hundred employees covered. 

The Missouri State Life has also issued to 
the Knoxville Clearing House Association, 
Knoxville, Tenn., a group policy under which 
all the employees of the member banks of the 
association have been given life insurance bene- 


Il 


fits in amounts equivalent to their yearly salary. 
There are 150 of such employees insured under 
the policy. 


Various Kinds of Strikes 

The American National of Galveston, Tex., 
recently wrote its agents apropos of this being a 
day of “strikes,” saying that the current month 
has “struck” a rapid gait, and mentioning a 
number of agents who had each written a large 
amount of new business. These were referred 
to as being the right kind of “strikers’—as be- 
lieving in “striking” while the iron is hot, and 
“striking” to increase production. The letter 
concludes with the following sentence: “In- 
creased production strikes H. C. L. a mighty 





wallop, and that strikes us as just about right.” 





TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 





Insurance paid for and 
revived during 1919... $28,431,949.00 


Increase over 1918.... 10,612,474.00 
Insurance in force...... 84,819,610.00 

Increase............. 20,951,895.00 
Total Income.......... 3,574, 134.70 

BWGIGASGS. «5. cc seks 1,142,591.06 
Reserve Value of Policies 7,005,024.68 

RNGKOUOE Ts co cece cea 1,275,357.28 
Admitted Assets........ 7,982,899.08 

i 1,161,849.52 
Total amount paid to 

policyholders and ben- 

eficiaries since organ- 

a a ee 3,983,042. 72 





Amount deposited with 
the State of Iowa for 
the security of all pol- 
icyholders....... aie 


7,203,254.92 
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TEXAS LIFE EXAMINED 


F. J. Haight Reports to Texas Depart- 
ment Upon Company’s Condition 








DEATH CLAIMS ARE PROMPTLY PAID 





Some Features of Business Criticised—Risks 
Are Carefully Selected 


The’ Texas Life Insurance Company of 
Waco has in force 7607 policies amounting to 
$12,347,392, according to report of F. J. Haight, 
consulting actuary for the State Commissioner 
of Insurance and Banking. He has just com- 
pleted an examination of the business of the 
company for the year 1919, and reports that in 
general the company is in good condition and 
makes certain recommendations for changes in 
the manner of conducting the business. 

Fully one-half of the insurance in force is 
written on the participating plan and the 
greater part of the participating is on the de- 
ferred dividend plan. The company holds no 
reserve for deferred dividends payable in the 
future, although a large amount of this busi- 
ness has been on the books for a number of 
years and is nearing the end of the accumula- 
tion period. 

The company held on December 31, $734,- 
478.92 in mortgage loans upon 270 pieces of 
real estate. The examiner found that in nearly 
every case these loans are secured by vendor's 
or mechanic’s liens and extensions thereof, 
and that in a great many cases, a lien other 
than that held by the company exists, and is 
declared subordinate to the lien held by the 
company. In many instances the notes held 
by the company and those held by the second 
lienor, together practically constitute the entire 
purchase price paid for the property, the cash 
paid being only a nominal sum. The result of 
this situation is shown by the experience of 
the company that an inordinate number of its 
loans have fallen in default and foreclosure 
has been necessary. In many of the cases the 
second lien on the property was held by an 
officer of the company individually, with the 
result that often the second lien notes were 
paid up in full, or nearly so, then the mort- 
gage was foreclosed by the company, resulting 
in a loss to the company. The company’s 
annual statements show that in the last two 
years the expense of its real estate have ex- 
ceeded the gross income derived from it. In 
1918 this excess was $409.85 and in 1919 $2770. 
Officers of the company have _ recently 
abandoned the above practice, however, says 
the examiner. 

The examiners find that the company had 
bank deposits drawing no interest of $219,- 
177.37, of which amount $163,117.69 was on de- 
posit with the National City Bank of Waco, 
and this amount constituted considerably more 
than one-third of the total deposits of the 
National City Bank. It is recommended that 
less cash be carried in non-interest bearing 
accounts. The officers of the insurance com- 


pany are also officers and stockholders of the 
bank, 
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Insurance in Force more than 


‘‘First in Service’’ 
A. C. BIGGER, President 





REINSURANCE ONLY 


AMERICAN LIFE REINSURANCE CO. 


DALLAS, TEXAS. 


ORGANIZED WITHOUT PROMOTION 
MANAGED BY EXPERIENCED LIFE MEN 


Received during April—l4th month. . ... . 
- . « « « « « 10,000,000 


Clients from Coast to Coast 
‘Second to None in Security” 


$ 2,059,673 


FRED D. STRUDELL, Secretary 








The statement of the company shows it is 
the owner of $110,000 worth of treasury cer- 
tificates of indebtedness, owns no bonds except 
United States Liberty Bonds, of which it is 
the owner of approximately $300,000 worth 
par value. 

During the year the company paid $115,- 
055.84 death claims and $8000 matured endow- 
ments. The examiner reports that the com- 
pany seems to be disposed to deal fairly with 
its policyholders and pays death claims as 
promptly as possible. 

The company has on its books a considerable 
percentage of colored risks. It appears, how- 
ever, according to the examiner, that this class 
of risks is carefully selected and are engaged 
in professions or own 


the books, but the examiner did not regard this 
as a proper liability. 

Recommendation is made that employes of 
the company be placed under bond, as no em- 
ploye is now required to make bond. 

The books of the company were found to be 
in good condition and are well-suited to the 
needs of the company. It is recommended that 
the company secure larger offices and employ 
more office help. 

The statement of the Texas Life Insurance 
Company as of December 31, 1919, as supplied 
for the Life Insurance Policyholders Pocket 
Index, shows $1,879,247 of assets, $1,591,175 of 
reserves, and a surplus of $258,800, including 
capital and unassigned funds. Its premium in- 





their own farms. The 
kinds of policies issued 
are generally the higher 
premium or endowment 
policies and are valued 
on a higher basis. 

The earlier business 
of the company is very 
complex, but the re- 
serves set up are en- 
tirely adequate, states 
the report. It appears 
from the segregation of 
the reserve in the 1919 
statement by the com- 
pany that a consider- 
able portion of this re- 
serve is based on the 
four and one-half per 
cent interest assump- 
tion. To safeguard the 
company in the future 
the examiner recom- 





fident that you can deliver the policy. 


LINCOLN 
RATE OF REJECTION. 


Its rejections are only a fraction over 
4% for a period of fifteen years. 


You know that you are prepared to 
write all the possible life business in your 
field when you 


YOUR TIME IS 
MONEY THESE DAYS 


Why waste your hours in 
weeding out a select lot of 
prospects? 


When you sell a man the 
life insurance idea be con= 


LIFE HAS THE LOWEST 





mends that this class be 





replaced by a higher re- 
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serve basis. 

For the first time in 
many years the com- 
pany did not declare a 
five per cent  semi- 
annual dividend in 1918. 
An item of $10,000 un- 
paid dividends to stock- 
holders was carried on 





The Lincoln National Life Insurance Co. 


“Tts Name Indicates its Character” 
Lincoln Life Building 
Now More Than $120,000,000 In Force 


Fort Wayne, Indiana 
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come in I919 was $475,904; its total income, 
$586,836; death claims, $115,056; total pay- 
ments to policyholders, $161,453; total dis- 
bursements, $349,976. 


The Life Insurance Policyholders Pocket 
Index, 1920 

The fifty-second annual edition of that valu- 
able publication, the Life Insurance Policy- 
holders Pocket Index, has recently been pub- 
lished by The Spectator Company, New York. 
It embraces ninety-six pages of condensed and 
accurate information as to the legal reserve 
life insurance companies of the United States, 
and includes also a Canadian department. It 
contains statistics in comparative form for the 
last five calendar years. The records are shown 
of each of the respective companies on facing 
pages, the items including premiums, other in- 
come, total income; disbursements showing 
different classes of payments to policyholders, 
with totals, taxes, expenses, and total disburse- 
ments; excess of income over disbursements ; 
number of policies issued, and amounts 
covered thereby; number of policies in force, 
and amounts insured; insurance gained during 
the year; average amount of each policy: re- 
serves; total liabilities; admitted assets; ap- 
portioned funds, and unassigned funds and 
capital. 

In addition to the name, location and date of 
organization of each company, the names of 
the principal officers, the capital, and the re- 
serve basis are also given. 

Industrial insurance companies are placed 
in a separate classification. 

A valuable table presents the detailed state- 
ments of the life insurance companies having 
over $100,000,000 of insurance in force. 

A new feature of the 1920 edition is a tabu- 
lation of “Group Insurance in 1919,” which 
shows the number of such policies written, and 
the amount thereof, the number in force and 
amount, and the increase or decrease during 
the year. 

There is also a list of State insurance 
officials. 

The Life Index sells at fifty cents per copy 
in manila binding, or one dollar per copy in 
flexible binding. 





Life Insurance Congress at Houston 

A life insurance congress was held May 8 at 
Houston, Tex., under the auspices of the South 
Texas Association of Life Underwriters, J, M. 
Minton, president, presiding. The programme 
included an invocation by Rev. William States 
Jacobs; a welcoming address by Mayor Am- 
merman; a lecture on institutional soliciting, 
by Charles W. Scovel of Pittsburgh; an address 
by Dr. J. H. Florence, medical director of the 
Great Southern Life Insurance Company of 
Houston, who said many good things, bright 
and witty as well as serious; and a complete, 
comprehensive discussion of inheritance tax in- 
surance Charles W. Scovel. There were also 
volunteer two-minute closing talks by Mrs. 
Hughes, Mrs. Rawls, and Messrs. Skinner, 
McLaughlin, Haver, Harvey, Westheimer and 
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Illig. A paper on the social and financial in- 
dependence of man the background of asso- 
ciation work, by Orville Thorpe, Dallas, assist- 
ant to president of the National Association of 
Life Underwriters, was valuable and interest- 
ing. J. W. Hopnes, vice-president of the South 
Texas Commercial National Bank, delivered 
an address on life insurance as a promoter of 
credit and a business necessity. A most inter- 
esting and instructive part of the meeting 
was a blackboard talk on monthly income in- 
surance by Charles W. Scovel. Two hundred 
and fifty agents were present, and a notable 
feature was the large number of women agents, 
all successful and enthusiastic producers. Steps 
were taken towards holding a State congress 
for Texas during the coming summer; note- 
worthy features were the unanimous support 
of all companies licensed in the territory and 
the harmonious spirit evidenced by agents of all 
companies. 


Insurance Interests in Hartford Hotel 

As a result of the support given the project 
by Vice-President Archibald A. Welch of the 
Phcenix-Mutual, who is also president of the 
Hartford Chamber of Commerce, by Vice- 
President Morgan B. Brainard of the /A®tna 
Life, Edward Milligan, president of the Phe- 
nix, and other prominent insurance and manu- 
facturing leaders in Hartford, that city is 
likely to have a new hotel within the next year, 
one of the most modern in the East. Hartford 
has long suffered through a shortage of hotel 
accommodations, as hundreds of insurance men 
who have visited that city know, and inas- 
much as the transient business of hotels there 
is unusually large, because of the constant flow 
of visitors, largely insurance men reporting to 
the home offices, there has been particular need 
for a hotel of really metropolitan type. 

Harry S. Bond, already thé owner of three 
Hartford hotels—the Bond, the Bond Annex 
and the Bondmore—announced that he is plan- 
ing the erection of a ten-story addition to the 
Bond, with a parking terrace for 100 automo- 
biles, and including a ball room, dining rooms 
and other equipment which would render the 
new house a center for travelers and a suitable 
place for conventions and gatherings on a large 
scale: 


North American Life’s Record 

The contest run by the North American Life 
Insurance Company of Chicago in honor of 
President McNamara, March 8 to April 30, 
inclusive, resulted in $7,102,665 of written and 
examined business reaching the home office in 
that period. The written business of this com- 
pany for the first four months of 1920 is 
$10,452,357, as compared with $5,710,119 for 
the same period in 1919. 


D. C. Trent With Conservative Life 

D. C. Trent, heretofore associated with 
Frank J. Haight, consulting actuary, of In- 
dianapolis, has gone with the Conservative Life 
of South Bend, Ind., as office manager and as- 
sistant to President A. S. Burkart. 
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GREAT SOUTHERN LIFE IN 
$100,000,000 CLASS 


Celebrates by Joint Meeting of $100,000 
and $200,000 Clubs 


May 6 and 7 were great days in Houston, 
Tex. In addition to the regular annual meeting 
of the $100,000 and $200,000 clubs of the Great 
Southern Life Insurance Company, it was made 
the occasion for rejoicing and congratulations 
over the entrance of the company into the one 
hundred million dollar class. 

President O. S. Carlton of the Great South- 
ern is the first man in the world to organize a 
company, preside over its destinies from the 
very beginning, and bring it into the $100,000,- 
ooo class. All of this has been accomplished 
in less than eleven years. Mr. Carlton cheer- 
fully promises to make it $200,000,0c0 in five 
more years, 

The $200,000 Club had twenty members this 
year, while thirty-three agents qualified as mem- 
bers of the $100,000 Club. 

L. M. Generes, having produced the greatest 
volume of paid-for business, was made presi- 
dent of the $200,000 Club. Mr. Generes paid 
for $957,450, which is the best record ever made 
by an agent of the Great Southern in a club 
year. F. W. Griffin, who paid for $626,650, was 
made first vice-president. R. H. Oldham car- 
ried off the honors of second vice-president, 
with 165 paid-for applications. The third vice- 
presidency went to W. C. Wayman, with a rec- 
ord of 143 paid and accepted applications. 

The officers of the $100,000 Club are C. A. 
Alford, president; E. A. Christian, vice-presi- 
dent; Lode Miller, second vice-president, and 
W. A. Babb, third vice-president. 

Thursday morning was devoted to an in- 
formal reception at the home office, which de- 
veloped into a very agreeable sort of a “get 
acquainted” meeting. An elaborate luncheon 
was enjoyed at the Bender hotel at noon. This 
was followed by a business session, presided 
over by President O. S. Carlton. The after- 
noon was devoted to a general discussion of field 
and home office conditions and life insurance 
in its various phases. 

At the official banquet at the Bender, Presi- 
dent Carlton presided, and checks were pre- 
sented to the officers of both clubs ranging 
from $200 to the president of the $200,000 Club 
to $50 to the third vice-president of the $100,000 
Club. Every club member was presented with 
a very handsome and valuable wrist watch. 

On Friday the entire party visited John’s 
Place, on Galveston Island, enjoyed a sea food 
dinner, and proceeded to Galveston. 

The meeting closed with an informal dinner 
at the Galvez. Owing to the war it was the 
first meeting since 1917. The company had 
passed through the recent epidemic of influenza, 
with its enormous mortality, without serious 
results. All war losses had been promptly paid, 
and all extra premiums collected to cover the 
war hazard had been returned to the policy- 
holders, and the dividends paid last year were 
the largest in the history of the company, 
twelve per cent. 
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to get in touch with Life 
Insurance cAgents and 
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gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
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10 South La Salle Street 
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Mutual Agents in Convention 

The Mutual Life Insurance Company of 
New York is holding two of its agency club 
conventions at the Waldorf-Astoria, New 
York, next week. The Southern $125,000 Club 
will meet on May 17-18, and the Eastern $125,- 
oco Club on May 20-21. A dinner will be held 
on the first night of each event. The conven- 
tions are mainly for the purpose of getting 
the agents in direct touch with the home office, 
and with each other, and no programme has 
been arranged. 





American Life Convention Members 

The following companies have been admitted 
to membership in the American Life Conven- 
tion, making a total of 126: 

Atlas Life Insurance Company, Tulsa, Okla. 

Des Moines Life and Annuity Company, Des 
Moines, Iowa. 

Public Savings Insurance Company, Indian- 
apolis, Ind. 

Maryland Assurance Corporation, Baltimore, 
Md. 

Farmers National Life Insurance Company, 
Chicago, Til. 





New Massachusetts Mutual Actuary 
The actuarial department of the Massa- 
chusetts Mutual of Boston has been reinforced 
by the addition of Richard Little, former army 
captain, who has left his position as associate 
actuary with the Bankers Life of Des Mo‘nes 
to accept the new position. 








ane Great-West Life of Winnipeg last month 
wroth its first application from the State of Minnesota. 
It reports growing business in Michigan. 





Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Boston Life Underwriters’ Drive 


Charter members of the Boston Life Under- 
writers addressed the association on the early 
history of the organization at the anniversary 
luncheon held last week in the Boston City 
Club. The association was founded in the first 
week of May, 1883. Three hundred and fifty- 
three new members have been proposed for the 
action of the executive committee since the 
opening of the membership drive a fortnight 
ago. This list of nominees for active member- 
ship, which includes agents of suburban towns 
and many industrial agents of the John Han- 
cock Mutual Life Insurance Company, whose 
names were sponsored by Superintendent of 
Agencies Elbert H. Brock, is a new record far 
surpassing any membership effort ever before 
made by the Boston association. The associa- 
tion officers are sanguine about reaching the 
desired 1000 members by September. 


The Modern Order of Preetorians 


The Pretorians of Dallas, Texas, have made a 
donnie deserving of special mention. The institution 
was 22 years old on April 1 last, and cach year during 
this period has shown a net growth both in assets 
and members, as well as in insurance in foree. The 
reserve and surplus on December 31, 1919, was $2,611,- 
175, the whole year showing greater results than any 
previous year in the order’s history. However, the 
first three months of 1920 have given the order a gain 
in insurance of more than $3,000,000, and, according 
to its statement, there is such a large volume of new 
business coming in to the home office that it has been 
necessary to materially add to its working force to take 
care of it, 

According to the valuation made on December 31, 
the full reserve as required by the Texas law is main- 
tained on all classes of certificates giving withdrawal 
equities; and in addition to this reserve it has a 
surplus to its credit, which in itself shows the excel- 
lent condition of the society. The average rate of 
interest on its real estate mortgages is 6.7 per cent, 
and under the Texas law its reserve must be invested 
in the same class of securities as required of stock 
companies. As to its investment, we quote from “n 
examination recently made: ; 

The Dallas building has been fully explained in pre- 
vious reports. It is a modern, first-class, fifteen-story 
building on one of the most valuable corners in Dallas. 
The land was purchased some years ago at a low 
figure, and has increased greatly in value. ‘The build- 
ing is filled at all times and earns an excellent profit 
on the cost and a fair rate on the appraised vaiue. 

Taken as a group, the mortgage loans of the order 
are first-class in all respects, and have been made with 
painstaking care by the committee having supervision 
of same. It is worthy of note that the order has 
never had a loss of either principal or interest on 
mortgage loans during the entire twenty years of its 
history. It has no real estate taken over under fore- 
closure. Interest rates are remunerative and interest 


is promptly collected. This is an unusual and excellent 
record, 


This institution issues a twenty-pay certificate, 
giving cash and loan values, as well as double pay- 
ment, accident and disability provisions; also a ten- 
payment with similar provisions, together with other 
popular plans. 

On inspection of the Pretorians’ table of charges 
for certificates the order seems to be collecting very 
fair rates. It maintains a four per cent reserve under 
the National Fraternal Congress Table and its reserve 
accumulations as of January 1, 1920, amounted to 
$2,049,157, and its assets to $2,729,704. 

The report of the examiner referred to above also 
states that the Pretorians is transacting a large 
business and is growing rapidly; that its system of 
accounts is found well kept, trial balances are drawn 
off promptly each month, and all accounts are on a 
strictly cash basis, as required by the convention blank. 
It is believed that the supreme officers are men ot 
good character and ability, and that.they desire and 
intend to conduct the affairs of the order for the 
benefit of its members. 
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LIFE POLICY CONTESTED 


Insured Withheld From Medical Examiner 
Fact That He Was Suffering From 


Tuberculosis of Spine 


Is an omission to tell the medical examiner 
“all” a “fraudulent representation” when seek- 
ing life insurance? 

J. Charles Chadwick, a Wyoming rancher, 
took out a policy of insurance with the Bene- 
ficial Life of Salt Like City in May, 1916, and 
died in August same year, of tuberculosis of 
the spine, a disease which usually runs some 
years before causing death. The nature of the 
affection was not discovered until after death. 
Chadwick, it is claimed, had been treated for 
rheumatism before the policy was issued, but 
made no reference to this when he was before 
the company’s doctor. The claim has been 
contested on the ground of fraudulent repre- 
sentations made to a medical examiner. 

Chief Justice Carfman said that “if a person, 
when making application for a policy, has 
knowledge or good reasons to know that he is 
afflicted with a disease that renders his con- 
dition serious, and that thereby his longevity 
will be impaired, his statements and represen- 
tations to the contrary, in reply to specific in- 
quiries constitutes a fraud practiced upon the 
insurer and which, when successfully proven, 
invalidate the policy.” In the first trial judg- 
ment was for the insurance company on an 
instructed verdict and in the second in favor 
of the plaintiff, Mrs. Maud Chadwick, widow 
of the deceased. A third trial has been or- 
dered. 





American Life Reinsurance Company 
Dallas 

When President A. C. Bigger in January, 
IQI9, resigned a connection of eleven years’ 
standing to organize the American Life Reinsur- 
ance Company of Dallas, Tex., he thought he 
say an opportunity for a life reinsurance com- 
pany, organized and operated on the right lines, 
to render a valuable service to the insurance 
companies over a broad territory. The judg- 
ment has been more than justified by the results 
obtained, and he appreciates the reception given 
his company, that has made it possible for it to 
show the following record of growth, the 
figures being the gross amount received during 
each month named: 

March, 1919, twenty-one days, $75,000; July, 
1919, fifth month, $670,695: September, 1910, 
seventh month, $1,155,568; February, 1920, 
twelfth month, $1,266,625; April,.1920, four- 
teenth month, $2,059,673. 

The first year, ending March 10, showed 
more than $7,500,000 in force. On April 30 
insurance in force amounted to more than $10,- 
090,000, or an increase since December 31 of 
approximately $5,co00,000. 

The American Life Reinsurance Company’s 
one chief aim is to give service to the com- 
panies, thus enabling them to give service to 
agents and applicants. One day’s record 


shows that on April 26 thirty-one applications 
calling for $315,538 were received, necessitating 
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in sone cases as much as $35,000 reinsurance 
above the company’s own retention. Because of 
its excellent automatic arrangements, all neces- 
sary reinsurance was obtained and wires dis- 
patched on all cases before the office closed for 
the day. 


Home Life’s Sixtieth Birthday 


Sixty years ago, on May 1, 1860, the Home 
Life Insurance Company of New York issued 
its first policy. The insured was Lewis Rob- 
erts, one of the original directors of the com- 
pany, who lived for forty-five years after the 
issuance of the policy. The first president of 
the company was Walter S. Griffith. The pres- 
ent president, William A. Marshall, entered 
the employ of the company as a clerk in 1866, 
and in that year offices were secured at 258-260 
Broadway, New York, which site is now oc- 
cupied by the company’s home office building. 

The agents of the Home Life have celebrated 
its sixtieth anniversary by giving it the largest 
volume of new business ever written in the first 
quarter of a year in the history of the com- 
pany. The Home Life has established a wide 
reputation for its ethical business methods, 
and its deserved popularity is evidenced by its 
steadily increasing business. 


West Coast Life’s Home Office 


The West Coast Life Insurance Company of 
San Francisco recently purchased for use as 
its home office a fine building at the corner of 
Second and Market streets, San Francisco. 
This structure is twelve stories high, of steel 
and reinforced concrete construction, the 
facing of the first two stories being of marble, 
while that above is of red brick, with marble 
window sills and copings. The building is of 
fireproof construction, with doors and window 
casings of pressed steel, and will make a fine 
modern home for the progressive West Coast 
Life. 

At the end of 1919 the company had nearly 
$40,000,000 of insurance in force, with assets 
of $4,608,252, apportioned funds amounting to 
$241,036, and unassigned funds and capital of 
$3:0,co6. J. A. Koster is president, and Gordon 
Thomson is vice-president of the West Coast 
Life. 





Metropolitan Statistics 

The Statistical Bulletin just published by the 
Metropolitan Life shows a number of inter- 
esting figures with regard to mortality eX- 
perience among insured wage earners. Auto- 
mobile fatalities, it is noted, increased enor- 
mously each year from 1906 through 1918, 
but show very little increase for I919 Over 
1918 among the thirteen million policyholders 
of the Metropolitan Life. The death rate 
from automobile accidents is fifty per cent 
higher than from typhoid fever and sixty per 
cent higher than either suicide or homicide. 
It is also shown that the mortality is very high 
among children, most of whom are, of course, 
not passengers. 
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Manhattan Life’s Timely Advice 
The Manhattan Life Insurance Company of 
New York, in a recent issue of the company 


paper, entitled “The Manhattan Life,” ad- 
dresses such agents as feel that they have not 
achieved as much in the first four months of 
this year as they should have done. To such 
it offers the following suggestions : 


Higher costs in every line of business bid 
fair to hold their own and for that reason the 
man taking out life insurance expects to be 
solicited for larger amounts of insurance. 
Cases which were written up to their limit two 
years ago are now under-insured and most 
policyholders know it. It is up to the agent, 
therefore, to lose no opportunity of driving 
home the truth of this statement. 

Go after the man who earns wages for a 
change, for he has the money to spend for life 
insurance but he has not as a rule had this 
fact systematically brought home to him as has 
the salaried man, the one who has a clean job 
but not a skilled one. 

It is a mistake to believe that the man who 
works for wages, usually with his hands, can 
afford to take out or only will apply for an 
industrial policy. He probably has both if you 
only knew it. 

What is more, the man who earns steady 
wages is more apt to have the money in hand 
to pay the premium promptly when it is due 
than the one who is in a business where his 
earnings, even if good, come spasmodically. 


Huff Agency Holds Fifth Anniversary 

The Perez F. Huff general agency of the 
Travelers life department held a luncheon 
May 8, celebrating its fifth anniversary. Perez 
F. Huff was presented with a silver service, the 
goblet of which was stuffed with applications 
for more than a million dollars worth of busi-. 
ness, which had been secured by his agents in 
three days. Mr. Huff was also presented with 
an enormous bouquet of roses. Miss Shapiro, 
his star agent, was presented with a gold vanity 
case by Harry B. Rosen. Miss Shapiro secured 
that same morning $160,coo of business and 
brought it to the luncheon, at which about 100 
were present. The speakers included Deputy 
Superintendent of Insurance F. R. Stoddard, 
James J. Hoey, vice-president of the Conti- 
nental; William Fox of the Fox Film Corpo- 
ration, and William BroSmith, counsel of the 
Travelers. 

The Huff Agency is one of the leading gen- 
eral agencies of the city and has outstripped 
many older organizations. This is largely due 
to the personal attention given his staff by Mr. 


Huff. 


Wallace W. Daniel’s Agency 

The Atlanta (Ga.) general agency of the 
Provident Life and Trust Company of Phila- 
delphia is managed by Wallace W. Daniel. In 
four years he has developed this agency so that 
last year it produced $3,555,coo of new business 
in Atlanta, and has set a goal of $5,000,000 
for this year. Mr. Daniel has followed his own 
special plan in building up his agency, which is 
described in the February issue of System. In 
brief, he aims to have the insurance buyer visit 
the place where insurance is sold when he 
wants to buy; and Mr. Daniel’s success has 
proved the value of his plan. 





Auto and Marine Insurance 


Automobile Insurance in Kansas 


There seems to be trouble brewing between 
the Kansas Auto Trades Association and the 
insurance companies, which may result in the 
formation of a new mutual insurance company 
and the organization of a new auto trades 
association, which will buy insurance from the 
old line companies. The Auto Trades Associa- 
tion, composed of dealers, has been negotiating 
with the insurance companies for more favor- 
able contracts and the companies have declined 
to come to the terms proposed by the dealers. 
The dealers have announced that they were 
ready to undertake the organization of a 
mutual company to handle their business and 
were looking for a man to take charge of the 
organization details. 

The insurance companies writing the auto 
lines began a little investigation and discovered 
a large number of dealers who were not mem- 
bers of the association, and some of the dealers 
who were members but were dissatisfied. The 
result was that the insurance companies started 
a back fire against the association by making 
plans for the organization of a new association 
of dealers. The plans for this association are 
just being completed, and it is expected that 
an announcement of the first meeting will be 
made as soon as the rush season for dealers is 
ended. 

The insurance companies writing automobile 
business in Kansas have announced a material 
decrease in the rates for farm cars and some 
small and large increases in the rates for city- 
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owned cars. The new farm car schedule went 
into effect some time ago and the companies 
filed a new schedule for the cities, but it was 
later withdrawn and a new one filed. The pur- 
pose of the changes in the Kansas car sched- 
ules is to equalize the theft and fire premiums, 
according to the statements of agents handling 
the bulk of the business. The farm schedules 
show a small increase in the fire rate and a 
marked decrease in the theft rate. In the city 
schedules there is a very small reduction in the 
fire rates and a big increase in the theft 
premium. 

The farm reduction exceeds sixty cents, while 
the city increase averages approximately fifty 
cents, but varies with the different cities in 
the State according to the number of cars 
stolen during the last year. Wichita received 
a big increase, while in Topeka the increase 
was the minimum for the cities of the State. 


Marine Legislation in Congress 

A new draft of the marine insurance pooling 
bill, exempting such associations from the pro- 
visions of the antitrust laws, has been pre- 
pared by Representative Edmonds of Pennsyl- 
vania and has been reported to the House. 
The bill provides: 

That the words “marine insurance com- 
panies,’ whenever used in this act, mean any 
persons, companies, or associations authorized 
to write marine insurance or reinsurance under 
the laws of a State, territory, district or 
possession thereof. 

Section 2. That nothing contained in the 
act entitled “An Act to protect trade and com- 
merce against unlawful restraints and monopo- 
lies,” approved July 2, 
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Automobile of Hartford in World Rein- 


surance Deal 


The Automobile Insurance Company of Hart- 
ford has arranged, through Morgan G. Bulke- 
ley, its president, a reinsurance treaty with the 
Royal Exchange Assurance of London, by which 
the Automobile accepts from that corporation 
reinsurance throughout the entire world. This 
agreement will make the allied A=tnas a world- 
wide power in insurance, and indicates a 
branching out into foreign fields in the near 
future. Only recently the Automobile and the 
“Etna Casualty and Surety entered Cuba. 


Eastern Underwriter’s Automobile Section 


The Eastern Underwriter recently issued a 
handsome automobile and aircraft edition, 
comprising fifty-two pages of special articles 
and tables relating to automobile and aircraft 
insurance, with numerous appropriate illustra- 
tions, 


National Benefit to Enter United States 


The National Benefit Assurance Company of 
London is preparing to enter this country to 
write marine insurance, and will possibly also 
take up fire insurance. 


—The advancing of marine insurance is among the 
objects of the recently formed Transmarine Corpora- 
tion of Newark, N. J. The concern has a capitaliza- 
tion of $1,000,000, of which $10,000 has been called 
up. Beverly L. Worden of West Orange, N. J., is the 
principal stockholder. 





1890, or in the act en- 





titled “An Act to sup- 
plement existing laws 
against unlawful re- 
straints and monopo- 
lies, and for other pur- 
poses,” approved Octo- 
ber 15, 1914, shall be 
construed as declaring 
illegal an association 
entered into by marine 


insurance companies 
for the following pur- 


poses: To transact a 
marine insurance and 
reinsurance business in 
the United States and 
in foreign countries, 
and to reinsure or 
otherwise apportion 
among its membership 
the risks undertaken by 
such association or any 
of the component mem- 
bers. 


John Meyers Dead 


John Meyers, for 
many years with the 
Thomas C. Foster 
Agency of Philadelphia 
and latterly its man- 
ager, died recently at 
Saranac Lake. He had 
been living there nearly 
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THE SILVER LINING 


Income Policy Invaluable as Relief to 
Poignant Anxiety After Loss 
of Breadwinner 


ABSENCE OF WORRY MAY SAVE LIFE 


How Financial Aid Coming in First Weeks and 
Months of Widowhood will Save a Family 

Every morning as Henry Carr started off to 
work there was a little group of three to wave 
him a joyous goodby. Beside his wife stood 
sturdy young Harry and the little sister May. 
and all day long the heart of the husband and 
father beat more happily because of the loving 
thoughts that he knew followed him. 
Carr loved his work though there were hazards 
in the life of a carpenter. Sometimes scaffolds 
fell or ladders gave way or one lost his footing 
on a slippery roof, but there were hazards in all 
trades, Henry. Carr reasoned. He heard a great 
deal from time to time these days about pre- 
paredness and safety first, but with his superb 
health and strength it never occurred to him to 
apply them to himself, and he laughed at all 
thoughts of fear. 

Then one day a manly young fellow came 
around where he was working and tried to in- 
terest him and the other workmen in these very 
things he had been laughing about. He told his 
wife about it that evening when he went home, 
but she did not laugh at all. Instead she drew 
her children close to her and said: 

“It wouldn’t be much of a burden, Henry, 
and it might mean a great deal to us if 
Here she stopped suddenly and her head sank 
over the little ones. 


Henry 


Tue Promise GIVEN 

Then Henry Carr gathered them all, wife and 
children, into his strong, protecting arms, and 
said: 

“Don’t say ‘if,’ little wife. Just show me 
anybody more strong and fit than your hus- 
band. Still, if it would be any comfort to you, 
I'll look into it.” 

When the young insurance agent came back 
again, not long after, Henry Carr fotind out 
all about the different forms of insurance, and 
finally decided on one that provided for a 
monthly income for his wife for a definite 
period in case of his death. This policy cost 
him little more than he spent on tobacco, and 
as he made good wages he scarcely missed the 
small amount thus expended. His mind, how- 
ever, was more at ease, and it was with a still 
happier heart that he now bid the little group 
goodby every morning. 


One cold, blustering day in midwinter, Henry 
Carr went to his work with some misgivings. 
lew carpenters worked that day because of the 
weather conditions, but he had promised his 
employer that his work should be done by a 
certain date, and so had gone against his better 
judgment. 

Cold and wind make a bad combination to 
work with, and a misstep on a slippery, swaying 
ladder sent Henry Carr to the ground never 
to rise again. That night his wife was a 
widow, looking with blank, agonized eyes into 
a dark and desolate future. 


One Ray oF SUNSHINE 

Just one ray of sunshine shone through the 
darkness. That came when the postman placed 
in her hands a letter containing a check for the 
first instalment of the monthly income for 
which her husband had provided. 

3ut after the excitement was all over, and 
the little family had settled down once more 
in the stricken home, the future loomed up in 
all its blankness. Their small savings had paid 
the bills that came in after Henry Carr’s 
funeral, but there was nothing left. Crushed 
and broken, Mrs. Carr gave way under the 
shock and grief of her loss. She tried to think 
but her mind seemed paralyzed. She tried to 
work but her strength was gone. Kind neigh- 
bors came in to help and comfort her, while 
the little girl, too young to know her loss, and 
the boy, with a new seriousness on his face, did 
their best to cheer their sad-faced mother. 

3ut regularly the postman left the welcome 
check that paid the rent and bought the neces- 
sary food and clothing for the family, and 
from time to time the young insurance agent 
also came, always leaving a message of hope 
to cheer the desolate widow. 

“You'll get your strength back after a while, 
Mrs. Carr,” he said to her one day, cheerfully. 
“And don’t worry. Our big insurance com- 
pany will take care of you now. Your hus- 
band looked out for that, you know.” 


No Neep To Worry 

Perhaps it was this fact, that she did not 
have to worry, that did more than anything 
else to help Mrs. Carr over the crisis. The 
weeks as they passed dulled the first shock of 
her loss. Gradually her strength came back, 
and with it the ability to think more clearly. 
It was, however, not until several months after 
Henry Carr’s death that his widow was able to 
face the future calmly. Then, one night after 
little May was asleep, she drew her son to 
her, and together they talked over the situation. 

“You see, Harry, it’s this way. I have never 
been trained to earn my own living, and you 
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are still too young to do much. Besides, | 
would like you to continue at school, if pos- 
sible. All I can really do well is making cakes 
and pies and jellies and so on, but that is not 
much.” 

Harry looked up, hopefully. 

“Tt might help a lot, mother,” he said, “until 
I am able to do all. I’m almost thirteen,” he 
added, proudly. “You know how the Thomp- 
sons liked the dainties you used to send over 
when Mrs. Thompson was sick. Maybe they 
would like you to supply them right along. 
May I ask them, mother ?” 

Mrs. Carr’s eyes brightened as the boy went 
on. 

“You surely may, Harry,” she consented. 
“Mrs. Thompson is never very strong, and it 
might help both them and us. You might ask 
old Mr. and Mrs. Lowe, too. They’ve always 
liked the preserves I’ve given them now and 
then, and once asked me to do all their pre- 
serving for them, but your father objected then 
to my doing it for money. But it’s different 
now,” she added, with a sigh. 


To Drum Up TRADE 

“T tell you what I’ll do, mother,” said the 
boy, enthusiastically, “I'll go to the Thompsons’ 
and the Lowes’, and a lot of the other neigh- 
bors who might want things, and try to drum 
up some trade. I can go out of school hours, 
and we'll see if we can’t start something.” 

In the next few weeks the mother and son 
worked together. Well-to-do neighbors, who 
had long known of Mrs. Carr’s delicious pies 
and pickles and jellies, were more than glad to 
be able to purchase them from her. 
where there was prolonged illness began to seek 
her out after young Harry’s call of explana- 
tion. After a while standing orders began to 
come in for bread and rolls and delicacies, 
which Harry delivered after school hours. Mrs. 
Carr’s face brightened considerably in the next 
few months. The work was good for her and 
kept her from brooding unduly over her sor- 
row, while at the same time it brought in a 
small income which kept steadily growing 
larger and larger. 

By the time the monthly income that her hus- 
band had provided for came to an end Mrs. 
Carr’s future was assured. The young agent 
stopped at the house one day soon after the last 
check came and she opened her heart to him 
gratefully. 

“How can I ever tell you what these checks 
have meant to me,” she said. “My husband’s 
sudden death left us all unprepared, and they 
took care of us when we had nothing else and 
when I was too crushed to he able to know what 
to do. They have been for us the silver lining 


Families 








I shudder to 
think of what might have happened if we had 


to this dark cloud of sorrow. 


had nothing coming in then. But lately, since 
I have recovered my strength, Harry and I 
together have worked up a little business that 
will carry us along with comfort until he is 
able to help me more. This work seemed to be 
my one talent, and I am so much happier while 
using it. Besides it seems to have increased 
with use, and [ find I am branching out in other 
Did you know I am to open a little 
delicatessen shop around the corner soon?” 

At the door the young man came face to face 
with Henry and May, loaded down with wild 
berries and flowers ond with cheeks rosy from 
a day in the country. 

“They're for mother’s preserves,’ said the 
boy. “Since vacation began May and I go out 
every chance we get and bring home all the 
fruit we can find to help out.” 

He hesitated with boyish embarrassment, and 
then went on. 

“Mother told me she had gotten the last 
check father provided for, so I want to thank 
you and the big company that sent them for the 
help they have been to us. I wish I could thank 
father, too,” he added, with a little quiver in 
his voice. “Anyhow, father was all right, and 
mother and I are going to pull out because he 
was. And when I grow up I’m going to try to 
be just like him.” 

[This argument for a monthly income 
policy will be found valuable. Those de- 
siring copies in attractive leaflet form 
should communicate with THE SPEC- 
TATOR.] 


ways. 


New Jersey Life Men Meet 


The initial get-together dinner of the Tren- 
ton Life Underwriters Association, a short time 
ago was held at the Hotel Sterling, Tren- 
ton, with sixty insurance men present. The 
toastmaster was James W. Edgarton. Talks 
on the value of life insurance and the value 
of such an organization as the local under- 
writers’ association, which is the only one of 
its. kind in New Jersey, were given by the 
following: I. M, Paret of Camden, J. C. Pat- 
terson, secretary of the organization; E. W. 
Middleton, N. S. Cubberley, George Brookes, 
Thomas A. Grey, G. W. Meredith, George 
Whittaker, Myer Nager, Charles H. Hammitt 
and Herbert M. Eastburn, all of the New 
Jersey State capital. 





Outdoor Life and Insurance 

George Kuhns, president of the Bankers Life 
of Des Moines, contributes an article to the 
current issue of “Outers’ Recreation” entitled 
“Out-door Life and Insurance.” He says: 

For myself, I practice what I preach, and am 
never happier than when I have a fishing rod 
in my hand. 

Outers keep the glory of youth longer. But, 
best of all, they gain through their love of the 
open the true philosophy of happiness and con- 
tentment. So it is not only because they will 


be better life insurance risks that I like to see 
men engage in the pleasures of outing, but be- 
cause it means for them more real happiness 
as well as greater length of days. 
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WITH THE METROPOLITAN 


George B. Rice to Head New Massa- 
chusetts District Comprising 
Thirty-Two Towns 





OAKLAND, ILL., A BANNER DISTRICT 





Thirty-Two Agents in Contest Make $415.81 In- 
crease in Nine Weeks, Incidentally Placing 
$784,100 Ordinary 

The Metropolitan Life has consolidated all 
the towns in the old district which included 
Webster and Uxbridge, Mass., into a new dis- 
trict with George B. Rice as superintendent. 
The district office will be moved from 
Uxbridge to Webster. There were thirty-two 
towns in the old Uxbridge district, and Charles 
FE. Murphy, deputy superintendent, will be in 
charge of the old Uxbridge office affairs, re- 
porting to Superintendent Rice. Mr. Rice is 
a veteran with the Metropolitan, and last year 
President Fiske gave him a dinner celebrating 
his twenty-fifth anniversary of service with 
the company. 

In amount of industrial increase for the year, 
to and including May 1, the district of Oak- 
land, Ill., with A. C. Wehmeier as superin- 
tendent, led the way; Englewood, IIl., W. F. 
Monahan, superintendent, was second. Mr. 
Monahan has on many occasions led the coun- 
try. The next eight in order are: 

Springfield, Mass., J. G. Schwenger, superin- 
tendent. 

Bay Ridge, N. Y., F. D. Berkeley, superin- 
tendent. 

Morrisania, N. Y., G. A. Weigel, superin- 
tendent. 

Manhattan, N. Y., Abraham Levy, superin- 
tendent. 

Stuyvesant Heights, N. Y., H. C. Stieglitz, 
superintendent. 

De Soto, Tenn., W. H. Jones, superintendent. 

Murray Hill, N. Y., D. G. C. Sinclair, super- 
intendent. 

Providence, R. I., W. G. Bagley, superin- 
tendent. 

The ten leading agents in amount of in- 


dustrial increase were: 

F. E. Spector and Joseph Vexler of Oakland, 
Ill.; John Gerrieri, Groveland, Ill; Herman 
Fuchs, Long Acre, N. Y.; Meyer Leitzes, Flat- 
bush, N. Y.; Salvatore Carpillo, Bath Beach, 
N. Y.: Paley Barnet, Riverside, N. Y.; Ferdin- 
ando Bocchetti, Yonkers, N. Y.; Frank Vinco, 
Bay Ridge, N. Y., and Vincenzo Fierro, 
Greenpoint, N. Y. 

Early in the year Metropolitan Superin- 
tendents Bagley of Providence and Loveday 
of Bridgeport arranged for a contest between 
sixteen picked men of each district, to run 
from February 2 to March 31. The contest 
was to be on the basis of industrial increase 
and placed ordinary; $1 of industrial and $1000 
of ordinary each to count ten points. It was 
agreed upon that the losing staff should bring 
the winning staff to its city and entertain at 
dinner. 

The records put up by the contesting men 
were amazing. During the nine weeks in ques- 
tion, the sixteen Providence men made an in- 
dustrial increase of $288.60, which averages 
$2 per man, per week. The sixteen Bridgeport 
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Thursday 


men placed $438,5co of ordinary, which is an 
average per man for the two months in ques- 
tion of $27,400. The Bridgeport staff also 
made an industrial increase of $127.21, which 
is an average per week, per man of eighty- 
eight cents. The Providence men placed $345,- 
600, or an average per man of $20,800. Con- 
sequently Providence won. The exact score 
was: Providence, 6342 points; Bridgeport, 
5,657.1 points. 

The combined results of the two staffs are 
illuminating as to possibilities to-day. These 
thirty-two agents placed $784,100, and made 
$415.81 increase. This is an average per month 
per man of $12,250, and an average per 
week of industrial increase of $1.44. Julius 
Papp of Bridgeport made an industrial increase 
of $7.85 and placed $70,000 of ordinary, while 
George Pullman, Providence, made an indus- 
trial increase of $15.94 and wrote $57,000 of 
ordinary placed business. 

Superintendent A. S. E. Kinsey of Pitts- 
burgh, Pa., has been transferred at his own 
request to Los Angeles, Calif., and on the 
occasion of his leaving a farewell dinner was 
tendered to him by superintendents of the 
Prudential and John Hancock companies of 
that city, where he was extremely popular with 
all his associates and insurance men generally. 
On the last day of his superintendency at 
Pittsburgh the staff met him at the office. 
Superintendent of Agents Smithies was also 
present and Superintendent James of Scranton, 
Pa., a graduate with Mr. Kinsey. He was 
presented with a gold watch and a fine leather 
travelling bag by the staff with a Masonic 
shrine pin by the office clerks, and with a very 
handsome humidor by his fellow superintend- 
ents. At an afternoon meeting of the West- 
ern Pennsylvania Superintendents at the 
Pittsburgh Athletic Club, the Superintendents 
Association read a set of resolutions, hand- 
somely embossed and framed, and signed by 
each member. 

Harry D. Sollenberger, superintendent of the 
Pottstown, Pa., district for four years, has 
been promoted to the superintendency of the 
Allentown district, where he will have a terri- 
tory of approximately 110,000 population. He 
succeeds Walter M. Long who has assumed 
the superintendency of the Trenton, N. J., dis- 
trict. Mr. Sollenberger, while in Pottstown, 
was secretary of the Rotary Club, a member 
of the Country Club, an active worker in the 
Y. M. C. A. a director of the Associated 
Charities and chairman of the incorporation 
committee of the Business Mens Association. 

A farewell banquet was tendered to E. C 
Tracy, superintendent of the Meriden, Conn., 
district by his staff on the occasion of his 
promotion to the superintendency of Bangor, 
Maine. Mr. Tracy had made many friends in 
Meriden and the adjoining territory and the 
party which met to bid him farewell voiced 
sentiments of regret that he was leaving them, 
at the same time rejoicing in his promotion. 

James A. Wilson, for two years superin- 
tendent of the Metropolitan in Trenton, N. J. 
was tendered a farewell reception by his ass0- 
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ciates on his transfer to Pittsburgh, Pa. They 
gave him a travelling bag, a smoking set, and 
other remembrances. During his residence in 
Trenton Mr. Wilson took an active part in 
war drives and other matters of a semi-public 
nature. 

Superintendent C. B. Redway of the Lowell, 
Mass., district gave a dinner on April 22 to 
his staff in honor of their work, which had 
placed the Powell district fifth among the 
seventy-five districts in New England. Super- 
intendent of Agencies A. F. C. Fiske from the 
home office attended and addressed the men. 

Superintendent Wade H. Nichols of the Bir- 
mingham, Ala., district has been elected pres- 
ident of the Underwriters Association of that 
city. The association at the time of his elec- 
tion numbered fifty-five members, and _ it 
was decided to put on a membership campaign 
for 100 members. 





No Estate in Eighty-five Per Cent of Cases 

Judge Edward W. Bazille of the Probate 
Court of Ramsey county, Minnesota, which 
ingludes the cities of St. Paul and Minne- 
apolis, sums twenty-one years’ experience 
of his office in the following: 


I have learned after twenty-one years of 
probate that eighty-five per cent of all 
adults die without leaving any estate; one- 
third of all widows are left without the 
necessities of life and seventy-five per cent 
without the comforts. Most men live up 
to their income and some exceed it. The 
husband dies, his business or profession is 
at an end. He may have been in partner- 
ship; the surviving partner has to close the 
affairs of the concern; his estate has to be 
probated, which takes a year or more. The 
widow and the children are given an allow- 
ance; the claims are paid, and after the ex- 
penses of administration, inheritance and 
other taxes are paid, the estate is settled 
and divided among the widow, the children 
or those entitled to it. 

In a large majority of estates I find that 
the most businesslike individual has left 
among his assets life insurance amounting 
to a subtantial sum, payable in most cases 
in instalments. If any life insurance pros- 
pect could atend the proceedings in the 
probate court for a short period I am con- 
vinced that he shortly would be converted 
to the fact that life insurance, especially 
that payable in instalments, is one of the 
greatest assets that can be left for the 
benefit of his family, as our records show 
that thousands of cases of minors and 
orphans are being educated solely from the 
proceeds of life insurance policies. 

From my experience, I maintain that the 
head of the household or men contemplat- 
ing such a responsibility who can pass an 
examination and fail to adequately provide 
his family with life insurance is not a 
worthy husband or son. 





Get Down to Brass Tacks 

Some of us fellows are inclined to talk too 
much about other things than our business. 
Of course, it is a good thing to know what 
especially interests a particular prospect, be- 
cause you can usually win his attention by 
mentioning it. But when it has aroused Mr. 
Prospect’s interest, talk business, talk it in- 
telligently, and talk it hard—Prudential Rec- 


ord. 
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ROUTES TO ACHIEVEMENT 





Day’s Work Should be an Amplification 
of Preceding Day 





COMPETITION A CONDITION OF PROGRESS 





Man Must Improve or Decay, for Life is in 
Constant Motion 
The following is a further instalment of a 


series to be continued in the Industrial Insur- 
ance Section of THE Spectator. Jt is taken 


- from “Life Insurance Salesmanship,” by T. J. 


Henderson, an acknowledged classic on the sub- 
ject it treats: 

Do you ever try to enlarge upon your field 
of endeavor? Are you satisfied with the same 
old routine of daily rounds? “Variety is the 
spice of life.” Monotony saps the vitality of 
expansion. 

Each day’s work should be an amplification 
of the preceding day. Try this experiment for 
one week. Start out on Monday morning with 
the purpose of increasing the amount for which 
you solicit your prospect at least one thousand 
each day. Use caution in selecting each day’s 
prospects, being sure that each prospect is 
financially able to pay for the amount to be 
solicited that day. This plan will require good 
judgment in arranging each day’s work as well 


as an accurate knowledge of your prospect's’ 


condition, and, above all, systematic planning 
at least one week in advance. 

Under such a system one’s growth cannot be 
but beneficial. We are too apt to get into a rut 
in life’s work. Too apt to become parrots. 
To repeat set phrases to each prospect regard- 
less of his business and environment. 

Many a man has been written for a smaller 
policy than he wanted and would have pur- 
chased had he been given the opportunity. How 
few of us ever tax ourselves to the fullest ca- 
pacity. How often has this fact been demon- 
strated by the occurrence of something very 
unusual in the course of our career which calls 
for the exertion of that previously undiscov- 
ered strength, physical and mental, which really 
caused us to find ourselves? 


EXAMPLE OF AMPLIFICATION 

Recently I had occasion to visit a shingle 
and sawmill in order to interview the manager. 
While waiting for the interview, I stopped at 
the door of the mill. Just inside stood several 
men at work. Two were feeding blocks to 
the shingle saws, others were edging shingles, 
and still others were weaving or packing 
shingles. I could not but stand in silent admira- 
tion as I watched these men perfectly ob- 
livious of my presence, so busily was each 
engaged in doing his part of that work. Each 
acted with the same precision and accuracy as 
did the machinery he attended. Never a stroke 
of the machinery or a revolution of the saw 
was made in vain. Seemingly man and ma- 
chine were measuring strength of endurance 
and accuracy of movement. As I gazed I 
wondered at the intense application of these 
men, who, seemingly from choice, were lost 
to all the world but that especial task. 
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While I continued to gaze in wonderment 
my party came, and I inquired if mere wages 
ior labor performed was the sole incentive for 
such concentration of energy and effort. He 
informed me that each day these expert men 
eideavored to outdo the previous day’s work, 
and that the men at the saws had 
reputation of being the champions of that lum- 
bering district. 

This magnificent object lesson of earnest, 
diligent effort still lingers in my memory. 
Such large, robust, healthy men, entirely lost 
to the world for ten hours each day, with every 
ecergy bent upon the outdoing of yesterday’s 
achievements! What a forceful example of 
amplification. 

If each solicitor took himself to his work 
each morning bent as earnestly upon the same 
mission, and would put forth the same diligent 
effort as these sawmill men, what results he 
would accomplish as compared with average 
day's returns. 


won the 


CoMPETITION IS DESIRABLE 

‘When people see chips on a man’s shoulder 
they are apt to think they fell off a block- 
head.” 

Viewed as an incentive to greater effort, com- 
petition is to be desired. It acts as a miie- 
stone by which we may determine the progress 
we are making individually. It applies the law 
of comparison and spurs us to greater action. 
If applied in a friendly manner it lends zest to 
your competitor quite as much as yourself. It 
enables you to take your true measure of ac- 
complishment. 

Under such conditions it is to be encouraged. 
As such its benefits must be shared with your 
competitor, but by all means avoid as much as 
possible competition with another company or 
its representatives. If you are confronted with 
another company’s policy or figures, admit their 
good points, say what good things you can for 
them, but leave the rest unsaid. It will prove 
most profitable and pleasant to you in the end. 

Emerson gave us the true full measure of 
human nature when he said: 

“Tf you meet a hostile partisan, never recog- 
nize the dividing lines, but meet on what com- 
mon ground remains, if only that the sun shines 
for both. What low, poor, paltry, hypocritical 
people an argument on religion will make of 
the pure and chosen souls. The natural motives 
of the soul are so much better than the volun- 
tary ones that you will never do yourself jus- 
tice in dispute.” 

A short time ago a prominent United States 
Senator was billed to speak on political issues 
in a certain city. The Governor of the State 
of which the Senator was a guest, not agreeing 
with his views, made a public personal attack 
upon him, questioning his personal motives, 
etc. The city in general was stirred. The 
Senator upon his arrival was shown an ac- 
count of the attack, and urged to express his 
opinion regarding it. His only reply was, “I 
discuss issues not men.” He then proceeded 
to show himself a master in discussing issues. 
The result was marvellous. Public indignation 
was let loose on the Governor who had usurped 








the authority of his high office and lowered th< 
dignity of the same in the minds of the people. 

In this case the greatness of the man reared 
far above personalities, and he carried his audi- 
ence entirely away from immediate surround- 
ings and riveted their attention on the subject 
he had come to discuss. 


WHEN IN COMPETITION 


Few people enjoy hearing harsh or unkind 
things said about others, even though they are 
not directly concerned therein. Humanity is 
prone to be kind-hearted and agreeable. If 
you are drawn into competition with another 
agent, retire until he has presented his case, or 
if you have the first hearing, ask to be heard 
uninterrupted, and then gracefully withdraw 
and trust to the intelligence and fairness of your 
applicant. 

As I review my personal experience in be- 
ginning, and recall how I went forth with a 
chip on my shoulder, I can see that I gained 
nothing thereby, and I fear I often lost business 
which I would have gained had I taken the 
opposite course. Difference in policy contracts 
is what distinguishes individual companies, and 
so long as there are competing companies just so 
long will we have these conditions to contend 
with. The more generous you can be toward 
your competing agent and his company, the 
greater will be your reward. Life is too short, 
your business is too pressing, and your clients 
are too busy to waste time in arguing demerits 
in either policy, agent or company. Oftentimes 
you can add your policy to those already car- 
ried by your prospect by making a true com- 
parison of policies and companies. This, how- 
ever, is comparison, not competition, and if 
done honestly has strengthened rather than 
weakened the faith of your applicant in life 
insurance in general. You have assisted him 
in building, have added ballast to his ship of 
commerce which enables him to sail forth more 
securely on the voyage of life. Be courteous, 
considerate and kindly disposed toward your 
competitors at all times. 


Tue Eruics oF It 


“Could man be secure 
That his days might endure 
As of old, for a thousand long years— 
What things might he know, 
What deeds might he do, 
And all without hurry or care.” 


Nature never was known to stand still. Life 
is in constant motion. Man is governed in his 
progressive development by the same great 
natural laws that govern all vegetabie and ani- 
mal life. We must steadily improve or decay. 
This applies to the physical, the mental and the 
moral man. That same omnipotent hand that 
causes the blade of grass to spring up and wilt 
down again; that causes the great and mighty 
oak to draw and accumulate such a vast amount 
of the woody elements of nature and then 
gradually decline, relax its firm hold, and give 
them back again; that same great law of laws 
that controls everything in the universe, from 
the beautiful, fragrant flowers to the great 
planetary system, has destined that man must 
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have his rise and fall. Or, in other words, he 
must continue to rise, or he will fall. Constant 
daily nourishment and exercise are necessary 
to a perfect physical development. 

The same is true of the mental and moral 
man. The moment you cease to add to your 
store of knowledge, and duly develop that 
already acquired, that moment you commence 
to decline mentally. You commence to forget, 
as we usually term it. The moment you cease 
to add to and develop the moral man that very 
moment you commence to decline. You cease 


to see so much to reform in your daily routine. * 


Life’s responsibilities begin to weigh less 
heavily upon you, and you gradually relax into 
a mere matter-of-course state of existence. 
This marks the critical turning point in the 
career of all human endeavor. This is not, 
however, a necessary sequence in human careers. 
William Ewart Gladstone, Edward Everett 
Hale, Tolstoi, and many others, are brilliant 
examples of men who continued to grow men- 
tally and morally even through their declining 
physical days. 


Wen Otp AcE BEGINS 

The moment man reaches a state of self- 
satisfaction in his work that moment he has 
come to a stand, and if he lingers long at this 
point his course will reverse, and he will com- 
mence to descend the incline of human endeavor, 
which he, up to this time, has been so steadily 
climbing, and by all natural laws his descent will 
be much more rapid than was his ascent. As 
he ascended, gravitation was working against 
him, retarding his progress, but as he descends 
he joins forces with her, and is carried down 
with very increased momentum, until he soon 
reaches such a speed that all hope of self- 
recovery from the standpoint of overcoming 
and checking these downward forces is beyond 
him and he is carried on in the drift. 

All great achievements have been won by 
men who determined early in life to be masters 
of their future; who were not content with their 
present, even though they had risen above the 
average in their vocation. They knew they 
could not stand there. They had either to con- 
tinue to climb to greater achievements or 
gradually slip back. When they had attained a 
certain set mark they were not satisfied. They 
had learned well the lesson that the trend is 
either forward or backward, upward or down- 
ward on this great incline of life. 

How often you meet men in all walks of life 
still in their prime of vigor and _ possibilities 
who will relate to you their past achievements. 
The things have no doubt been done by them. 
but their present conditions do not bear evidence 
of them. Why this present condition? They 
stopped on the incline, satisfied because thev 
had perhaps passed their fellows and were above 
the average climber. In this pause they lost 
their hold on self-mastery, and began to steadily 
slide back down the incline and they are still 
sliding. They have perhaps been met and 
passed by many of this under-average whom 
they outclassed earlier in their careers, hut who 
are still steadily climbing and are daily hecom- 
ing stronger by the climb. 
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THE MOMENT OF DANGER 

The moment we assume that self-satisfied 
condition in life, that moment we are in peril 
of losing sight of the steep incline upon which 
we are making our ascent, and are in danger 
of relaxing the firm grip upon the branches of 
human endeavor which are firmly rooted by the 
wayside and to which we must constantly cling 
if we continue our upward climb. 

But as we desire to treat mainly of the ethical 
side of this subject, the question naturally arises 
in connection with the above facts—what of it? 
Suppose a man tires of the climb, is he not at 
liberty to quit? And if he quits, who is the 
loser? In short, what, if any, is man’s moral 
obligation toward his fellow-men? What, if 
anything, has humanity lost by his having dis- 
continued the climb? Does any moral obliga- 
tion rest upon the individual in the performance 
of his duties in his daily struggle for existence ? 
To answer these questions we must determine 
the following: 

Could a man living alone and apart from the 
rest of humanity be moral? The moment you 
remove an object from all its surroundings. 
that moment you destroy its identity. A truth 
is a truth only in so far as you can apply it. 
If a tree falls in the forest a thousand miles 
distant from you, to you there is no sound. 
Action requires a proper receptacle to make it 
such. A message is ticked off on a wireless 
instrument, but there is no receiving instru- 
ment. Was a message sent? Man is moral or 
immoral only in so far as his conduct is com- 
prehensively received by his fellow-man. You 
may repeat in a tongue foreign to me the most 
obscene language, but to me you are still moral, 
if T previously knew you as such. Only as we 
convey to others an impression of our actions 
are we ethically existing. Whether we really 
are moral at all depends entirely upon what 
construction time and custom place upon our 
daily actions and utterances. Nations experi- 
ence constant changes in their moral codes. 
Therefore, ethically, we owe everything, even 
our existence, to those with whom we come in 
daily contact. 


The One Dependable Possession 


An industrial district superintendent in a 
Western city said recently in a speech: “The 
public is insurance mad. People realize that the 
one safe asset is life insurance. It is the one 
dependable possession. 

“Habitually my men write $5000, where for- 
merly this was exceptional ; $25,000 and $50,000 
applications are common. One of my men last 
year wrote $500,000 in addition to collecting 
a $200 weekly debit in nickels and dimes from 
three or four hundred families, in addition to 
keeping his accounts accurately and making his 
daily reports.”—Virginia Life Standard. 


‘Death is the chief cause of the foreclosure 
of mortgages on homes. A life insurance policy 
therefore is, in a very true sense, an insurance 
against foreclosure.—Provident Notes. 


“Every sales argument should include, when 
possible, an appeal to the innate cautiousness 
of human nature.”—The Connecting Rod. 
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“IT STANDS TO REASON” 


Logical Mind an All-Important Asset to 
the Salesman 


A LIFE INSURANCE SYLLOGISM 





Major Premise: Death is Certain; Minor Premise: 

It is Wise to Prepare for Death; Conclusion: 

I will Insure 

The following is a further instalment of a 
serics appearing in the Industrial Section of 
Tue Specrator. Jt is taken from an excel- 
lent little book entitled “Plain Reasons,” by 
Charles Warren Pickell, the well-known writer 
on life insurance subjects, 

Reason is the coronet of the intellect—the 
glory of the body. Allied with the will it dis- 
tinguishes man from brute. Highly developed 
it sets one above his fellows, the admired and 
praised by all. 

Failure to reason well evinces a weak men- 
tality, whatever other qualities are possessed. 
The inability to reason brings one to the home 
for the feeble-minded, where thousands more 
might well be confined. This function of the 
mind, like all others, grows stronger, keener, 
brighter, profounder by proper exercise, and 
by contact with better and greater thinkers 
develops skill. Thoughtful men love to lay 
their hostages at the feet of reason, for there 
they get satisfaction—there they determine the 
efficient or final cause. 

The faculty of reason is one of the slowest 
to develop, but is not confined or restricted. 
There is no limit beyond which it cannot go— 
no boundary line which says, “Thus far, but no 
farther.” It is interesting to study the relation 
of the will to reason and how often there is 
harmony of argument and action. A wise man 
will when his judgment says “Go ahead, for it 
stands to reason”—a fool will not, because his 
will and reason are at odds—“Oh, yes, I admit 
it, but IT won't.” 

Well, now, life insurance is a direct and 
forceful appeal to reason—it is based on reason, 
it commends itself to reason. Here is the 
syllogism: major premise, “Death is certain”; 
minor premise, “It is wise to provide for 
death”; conclusion, “Therefore, I will insure.” 
Sensible? Yes, indeed! Many wise men act 
hecause they reason in exactly this way, but 
there are many more who, for various excuses 
and alleged reasons, will not insure now, or ia 
your company, if at all. The solicitor must 
overcome these many objections pleasantly, 
forcefully, conclusively, and it becomes a ques- 
tion of how well, how unanswerably, how con- 
vincingly he can reason. 


DEALING WITH Excuwsrs 
No two excuses are made with the same 
mental reservation, with the same force or for 
the same purpose. Some operate in harmony 
With a convinced reason—some do not. A 
superficial reason will convince one man—a 
more profound .one is required for another. 
When the solicitor can get the ear of a thinking 

and reasonable man, it is up to him: 


1. To determine what his objection is—why 
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not insure, why not in his company, why not 
now ? 

2. To show him the fallacy of his reasoning 
and the foolishness of his position. 

3. To lead him to see the correct view by a 
clear and winsome presentation of the whole 
matter. 

This is the cream of the solicitor’s work—the 


part in which he should find supremest joy. It 
means victory or defeat. No business calls for 
quicker action, keener thought or greater versa- 
tility in. reasoning. The fool who cannot see, 
the blunderer who cannot understand until it is 
too late, better tackle another job. This is the 
field for the progressive, the ambitious, the man 
with “His wagon hitched to a star’—in this 
soil narrow-mindedness withers and dies—here 
causes are sown and effects harvested—here the 
ability to argue, to refute, to analyze, to con- 
struct, to lead, to confound, grows in rich pro- 
fusion. 

All the argument is on the agent’s side: the 
knocker, the pessimist, the objector, hasn’t a 
single vantage point. A_ skillful solicitor by 
thrust and parry and turn will have no trouble 
to touch an exposed vulnerable point and soon 
place his opponent hors de combat. 

Hear this: “TI have lots of money and do 
not need insurance.” Startle the agent? Guess 
not! An even dozen reasons why he should have 
insurance spring spontaneously to his fertile 
mind, and in twenty words he has proved more 
than a match for Mr. Gotrox. 


HENPECK AND SKINFLINT 

Mr. Henpeck hesitates about insuring be- 
causes the ‘‘Missus” objects. But, after a few 
minutes’ private conversation with our reason- 
ing representative he insures on the ground 
that he would prefer a “Caudle” lecture after- 
wards to the sharp, penetrating shaft of con- 
vincing argument, which made him feel like a 
silly fool just then. 

“No money in it for me,” says Mr. Skin- 
flint. He’s easy, but too close-fisted to spend 
a dollar until he has to; yet our efficient agent 
soon ties him up in a double bow-knot, shows 
him his photograph after death, and he has to 
admit something he loathes or sign up. 

Ten thousand times ten thousand other people 
with new conditions, old theories, foolish ob- 
jections, silly excuses, family entanglements, 
business connections, religious scruples, etc., 
etc., no two exactly alike, but each calling for 
a peculiar exercise of this function, have to be 
met. Do you not see that the greatest of all 
mental faculties attains to most perfect devel- 
opment in this great business? 

An experience of twenty-five years leads me 

to conclude that more new business is secured 
among the large insurers by use of this mental 
faculty than any other single quality a solici- 
tor may possess. For this reason each one 
should do his best to reach that class of men 
whose intelligence and experience afford him 
the largest exercise and development along 
ational lines. “Come, let us reason together,” 
saith the Lord, in Isaiah. What a crown to 
place upon the brow of the mind’s most trans- 
cendent function! What a shibboleth for every 
aggressive solicitor to adopt! 


Imagination is the picture gallery of the 
mind. It is also the poet’s corner. Here dwells 
that strange power possessed by -poets and art- 
ists—and first-class life underwriters. Here is 
developed the creative power by which concep- 
tions are modified and arranged into splendid 
air castles, weird and unusual pictures, strange 
and fanciful inventions. This is the image- 
forming faculty. In this great factory, without 
wheel or belt or pulley, strange things are con- 
structed out of nothing; pictures are painted 
on canvas which does not exist, and beautiful 
epics and lyrics are sung by voices which can- 
not be heard. 

Not all poets and artists who revel in the 
joys of imagination are life underwriters, but 
all life underwriters who have achieved anv 
degree of success are both poets and artists. 
Wait a minute! A poet sings of heroes, of 
brave deeds, of sunshine, of flowers, of peace, 
of joy, of hope, of faith, of love—so does the 
life underwriter. The artist paints pictures of 
mother, children, the inglenook, of youth, of old 
age, home—aye, and a thousand more—pictures 
we admire and love to study; so does the life 
underwriter. 

Our poet-artist weaves together the warp 
and woof of many strange experiences which 
have come under his observation into beautiful 
Gobelin tapestry. Hear him describe a home 
free from debt, an income sufficient to keep the 
family together and educate the children, the 
burden of care lifted from the mother’s heart, 
the sting removed from sorrow when the bread- 
winner has been suddenly removed by death. 
Or, when necessary, he can paint a picture of 
the house lett desolate, the children scattered, 
hearts sore and the widow at work. To his 
skillful brush many pictures are easy. When 
opportune, he can fill in the outline of a sketch, 
add a few touches to soften the background, 
and by brightening the color he wishes to stand 
out in relief, give the picture a tonal quality of 
a Corot or the naturalness of a Rembrandt. 


NEEDED AND UseEpD 


There is perhaps no gift the Creator made 
to man more thoroughly enjoyed than the im- 
agination; nor is there a business where this 
function of the mind is more needed or more 
used than in a business of persuading men to 
protect their dear ones. The skilled user of 
this faculty should be able to paint pictures 
either beautiful or ugly—either comforting or 
annoying—either persuading or dissuading. 

Human life is a longing—a planning. We 
anticipate with joy or fear. Perils may loom 
up big before us or imaginary success cause our 
pulses to quicken. We see visions of green 
helds or arid plains. 

Hope and imagination are first cousins, and 
are busy all the time operating on the will. The 
solicitor works legitimately upon ills that might 
come, upon joys that should come, upon busi- 
ness growth that ought to obtain, upon a de- 
pendent old age to be dreaded, upon a possible 
death while the children are small, upon a 
worthless administrator to scatter his estate. 
upon the benefit of ready money when affairs 
are mixed—and so on, setting his prospects’ 
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TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 
1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


‘‘The agent who wants to serve the public and who wishes to be a convincing and 
successful salesman must know of his own knowledge that life insurance rests on ,a 
scientific foundation as steadfast as the everlasting hills. Consequently every in- 
surance salesman should read a primer such as this which deals with fundamental 
principles.”’ 


2. HOW TO SELL INSURANCE 


‘This is a practical guide to the insurance salesman. It is no more important 
than the other book, but it will prove more entertaining and profitable, as the effort 
has been to embody in it all the hints about canvassing that the agent will need in his 
work in the field.”’ 


WHAT OTHERS SAY ABOUT HOW TO SELL INSURANCE 


“1 regard William Alexander’s Book, What Life Insurance Is and What It Does, invaluable for insurance salesmen, as 
it explains clearly and concisely the principles on which all sound life insurance rests. And his latest book, How to Sell 
Insurance, is in my opinion the best book of the kind ever published. It is indeed a book which it would pay any salesman 
in any line of business to read.” — William J. Graham, Third Vice-President, Equitable Life. 

‘It is the best book on the selling of life insurance that I have seen, and I have no hesitation in endorsing it.’’— 
Edward A. Woods, Manager of The Equitable’s Pittsburgh Agency. 


WHAT OTHERS HAVE SAID ABOUT THE EARLIER WORK 


“T am delighted with the book and regard it as the sanest and most helpful book on life insurance yet published.”’— 
Walter Dill Scott, Director Bureau of Salesmanship, Carnegie Institute. 

“It was just exactly the book that I have long been looking for, and I think that it supplies a very great need in 
life insurance agency work.’”’— William F. Atkinson, Northwestern Mutual Life, Brooklyn. 

“Tt is one of the most satisfactory presentations of the subject for the use of the untrained solicitor in the language.’’— 
W. H. Hazzard, Head of Department of Publications, New England Mutual Life. 

“I have had the pleasure of reading What Life Insurance Is and What It Does, and it is a very interesting and instruct- 
ive publication.””—Joseph C. Behan, Supt. of Agencies, Massachusetts Mutual Life. 

N.B. Many other endorsements of both these books, by insurance experts, are published elsewhere. 
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creative factory working overtime, until his 
stubborn will yields and the deed is done. 

The sculptor stands before the block of 
marble, and with his “mind’s eye” sees the 
angel: so with hammer and chisel he hacks and 
carves away—the great hall of his imagination 
unoccupied except by this individual, single vis- 
ion. The painter, with brush and palette, re- 
produces on the canvas the image created by 
weeks of work—so absorbed, so concentrated 
that he thinks of nothing else—one picture in 
the great gallery with bare walls on every 
side. But when the life underwriter sits down 
before the open grate and in the quiet evening 
hour casts the horoscope of a whole family’s 
future—what visions, what pictures, what 
sculpture, what tapestry weaving, what castle- 
building! Imagination’s great galleries are 
filled with conceptions most fitting, and yet none 
of the three may have ever dreamed of such 
things before. 


To Apart Worp Pictures 

There you are! The successful solicitor must 
have a versatile imagination to adapt word pic- 
tures to the great variety of circumstances and 
needs. It is therefore apparent that an unde- 
veloped imagination means failure, and a vive, 
well-trained imagination means success. With 
an inexhaustible supply of raw material this 
mental faculty is never at a loss, and with 
strength and skill is never unable to interest 
a prospect in the possibilities of an unknown 
future. The likelihood of things happening and 
the uncertainty of life, both the bases of im- 
agination’s finest work, are the motives which 
move men to insure. We therefore place among 
our greatest artists the skilled poet-painter— 
the life insurance solicitor—whose imagination 
can conceive varied forms and shapes and con- 
ditions—and combinations of such without 
limit, each fancy picture calculated to com- 
mend itself to another’s responsive imagination. 

You would find it hard to think of a life in- 
surance solicitor with no imagination. He 
would be a clam, a stick, a mere mathematician. 
He couldn’t even say “Now suppose,” or “What 
if?” or “Just imagine,” or “It might possibly 
be,” or “How would you provide in case?” 
He couldn’t look ahead to anticipate and dis- 
count the future. Poor fellow. He would be as 
helpless as an automobile sans spark plug—no 
contact, no explosion, no power! 

Dear reader, cherish your creative faculty! 
Dream on; give fancy free rein; sing songs; 
“build more stately mansions”; see visions; 
paint pictures—and some day someone will say, 
“There’s a jolly good fellow. He’s an optimist. 
He's doing his best to convert this sorrowful 
old earth into Paradise.” 


Industrial Agents in Life Association 

Three hundred new members were added to 
the Boston Life Underwriters Association dur- 
ing the first two weeks of the membership drive. 
The membership of the Boston association now 
numbers about 750. The John Hancock Mutual 
Life has added 165 of its industrial agents since 
the beginning of the drive, these men being in- 
cluded in the total. 
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JOHN HANCOCK NOTES 





Edwin H. Murphy Placed in Charge of 
Newly Formed Hyde Park District 


ns 


CHARLES W. BUTTERWORTH HONORED 





Superintendent of Lynn District Celebrates His 
Thirtieth Year With the Company 


Vice-President Eaton of the John Hancock 
Mutual Life Insurance Company announces 
that a section of the Roxbury agency is being 
set off as the nucleus of a new district, to be 
known as the Hyde Park district. Assistant 
Superintendent Edwin H. Murphy of the Rox- 
bury agency, who is to have charge, has rep- 
resented the John Hancock in several Greater 
Boston districts as assistant, and is eminently 
qualified for the leadership of an agency within 
the limits of the metropolis. 

D. J. Blake, superintendent, St. Louis, 2, dis- 
trict, and B. J. Woods, superintendent, Phila- 
delphia, 4, district, each celebrated last month 
his twenty-fifth anniversary with the com- 
pany. Both staffs celebrated the occasion in a 
manner extremely gratifying to the two men 
respectively honored. 

John F. Daly of the Cambridge district is 
probably the most consistent increase producer 
in the company’s employ, having an average 
yearly increase of $45 for more than ten years, 
with good ordinary production. 

Thirty years of continuous service for the 
John Hancock stand to the credit of Charles W. 
Butterworth, who was appointed superintendent 
of the Lynn district in 1904. He began to work 
for this company as an agent at East Boston 
early in 1890. The quality of his efforts was 
indicated by the fact that a little over two years 
later he was advanced to the position of an 
assistant at Lynn, with which agency he has 
ever since been identified. A big share of the 
Lynn debit was built up by the efficient work of 
Mr. Butterworth while an assistant, and the 
reward was not wanting, for he was appointed 
superintendent of the Lynn district in 1904. In 
a few months he will complete a sixteen-year 
period as custodian and promoter of John Han- 
cock Mutual interests in the City of Shoes and 
its vicinity. 

Martin P. Sloane, assistant in the Troy dis- 
trict, has been appointed traveling auditor for 
New Hampshire and Vermont, managed by 
Charles E. Merritt of Manchester, N. H., gen- 
eral agent for these two States. 
taken in view of the remarkable growth of 
business in this territory. 

Mr. Sloane started with the John Hancock in 
1908, as an agent in the old Newton district 
(now discontinued), and after further service 
at Cambridge and Roxbury was in I9I4 pro- 
moted to an assistant superintendency in the 


Framingham agency, being placed in charge of * 


the detached district at Hudson. In 1915 he was 
transferred to the Troy district, where he has 
continued his good work as an assistant super- 
intendent. His latest appointment is a recog- 
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This step is’ 


nition of thorough and capable work in his for- 
mer capacities, 

The John Hancock Field for April, just is- 
sued, prints a hearty tribute to “The Dean of 
Our Agency Chiefs,” Superintendent Barnard 
Joachim of Brooklyn 11, who completed thirty- 
five years of continued service with the company 


on April 28. The Field records that Mr. 
Joachim has played a noble and a useful part 
in the development of the company, that his 
counsel is frequently sought at the home office, 
and that the company executives hope long to 
profit by the ability and loyalty of the genial 
and estimable superintendent. 

A dinner was given last month in honor of 
Niels M. Olsen, who has just completed his 
twentieth year with the company and his fifth 
as superintendent of Philadelphia, 2, district. 

In Newark a banquet was arranged by the 
fifty members of Superintendent George Eidel’s 
staff and sprung as a surprise upon him, Super- 
intendent Winter of the Elizabeth agency col- 
laborating with the conspirators to get Mr. 
Eidel to the rendezvous, and assisting, with 
Superintendents Rich, Cook and Mahoney, in 
the jubilee that commemorated the fifth anni- 
versary of Mr. Eidel’s connection with the 
Newark district. A ten days’ ordinary writing 
amounting to $154,000 was achieved by the 
Newark force as an expression of their inten- 
tions for 1920. 

Another memorable anniversary was that 
celebrated in New York last month upon the 
thirtieth anniversary of the coming of Sterling 
B. Blakeman to the John Hancock Company. 
He started in Boston in 1890, and two years 
later was made superintendent of the then new 
agency at Springfield. Since 1903 Mr. Blake- 
man has directed the important New York, 11, 
district, where he has been typical of the lead- 
ership for which the John Hancock gives credit 
for its remarkably successful organization. 


Plan to Give Soldiers Bonus by Means of 
Insurance 

Paid-up insurance policies, as one of five 
methods of giving veterans of the world war 
a bonus, is provided for in a bill which has the 
approval of the majority of the Republican 
members of the Ways and Means Committee— 
and which is now the subject of much argu- 
ment in the committee. The other methods of 
giving the bonus are in money, in vocational 
training, in assistance in purchasing a farm or 
home, and in assistance in settling on Govern- 
ment lands. The insurance policies are de- 
signated as “adjusted service certificates.” 

Inasmuch, however, as it is planned to ad- 
journ in June, it is not believed that any action 
will be taken on the proposed measure. 
Caucus meetings of the committee have been 
held, but have arrived at nothing. The Demo- 
cratic members, both of the committee and of 
the whole House, are quite generally opposed 
to the proposal, and it is probable that even if 
the committee is induced to approve the meas- 
ure, there will be such a fight on the bill in the 
House that it will be impossible to get it 
through. 





WITH THE PRUDENTIAL 
New York, Buffalo, Wilkes-Barre and 
Detroit Report Winning Agents 
IN ST. LOUIS 20 YRS. FOR PRUDENTIAL 


William S. Gentner and John Lynch Honored 
Intermediate Policy Successfully Featured 


At the end of April the Prudential an- 
nounced the following leaders for 1920: 

Superintendencies, proportionate increase in 
T. J. Stewart, New York 
second in actual increase). 


industrial, (also 

Superintendencies, actual increase in indus- 
trial, W. H. Joyce, Buffalo (also third in pro- 
portionate increase). 

Agency leader in net industrial for year, L. 
J. Mendelis, Wilkes-Barre. 

Assistancy leader in net industrial, W. A. 
Tyler, Detroit. 

Agent John Lynch of St. Louis, one, las 
month completed a quarter of a century with 
the Prudential. At a meeting held in honor of 
the occasion, Thomas H. Girtanner, division 
manager, presented him with badge and cer- 
tificate relative to his admittance to Class “Ii” 
of the Prudential Old Guard. 

Assistant Superintendent William S. Gentner 
of St. Louis, two, was recently admitted to 
Class “D” of the Prudential Old Guard. Dur- 
ing the twenty years of service he has been 
continuously in St. Louis. 


THE SPECTATOR 


INDUSTRIAL INSURANCE SECTION 


Assistant Superintendent James F. Canfield 
of Tamaqua, Pa., detached from the ‘Pottsville, 
Pa., district, celebrated his twenty-fifth anni- 
Versary with the company on April 23. 

On April 26 Assistant Fred E, Shelton of 
Dayton was promoted to superintendent of the 
Sandusky, Ohio, district to succeed Superin- 
tendent Wm. F. Hardy. Agent Leon L. Row- 
lands of Dayton was promoted to the position 
of assistant superintendent at Dayton. 

Agent James G. Kreitzer, who was recently 
appointed in the Philadelphia number eleven 
district, has the distinction of having already 
entered the $50,000 class of ordinary producers. 

The name of O. Meltzer, agent in the 
Springfield, Mass., district, shows up very 
prominently in the Weekly Record. He is 
listed number two in connection with yearly 
net new business. 

Agent Ben. E. Arlt of the Chicago nine dis- 
trict has with only eight months’ experience 
attained the leadership of his district in indus- 
trial, and he also has made a very creditable 
showing in the production of ordinary. 

Agent Marcell Lipinski of the Chicago 
seven district has considerable more ordinary 
now issued to his credit for the first three 
months of this vear than he had all last year. 
His efforts have placed him at the head of his 
district in the production of ordinary. 

The following were recently promoted to the 

ition of assistant superintendent: 

Richard W. Nies, Portland, Ore.; Herman 
R. Voigt, Duluth: William J. Lobb, Han- 
cock; Herman Miller, Waterloo; Francis A. 
Derby, Ottumwa: Will Weber, Waterloo. 
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During the current year the intermediate 
policy has been featured to a very great ex- 
tent. An analysis of the issue covering the 
first three months showed Agents J. Denis of 
Quebec, C. Boyer of Montreal number two, 
M. D. Montaigne of Stratford, R. F. Fisher 
of Fort William, A. B. Whetstone of Strat- 
ford, and H. W. Reid of Winnipeg, to be lead- 
ing all others in the Canadian division in the 
order named. These representatives have per- 
formed very commendably in the closing of 
intermediate cases and are all substantiall, 
chead of their proportionate allotment for the 
period. 


My success has been due to the fact that | 
make intelligent calls and a great many oi 
them.—lV. A. Gray. 


“Power means nothing more than the extent 
to which a man can make his individual will 
prevail against the will of other men so as tu 
control them.”—Ex-Ambassador Bryce. 


“Take the ‘welcome’ out of the door mat as 
you pass over it, and wear it on your face as 
you enter your prospect's office.’—F. W. Dales 
in. Albany Bulletin. 


“Through meeting people, coming in contact 
with many minds, you gather ideas and grow to 
understand humanity; and at the last, to be a 
reader of human nature is the greatest gift a 
mortal can possibly possess.”—Elbert Hlubbard. 


When you have made the prospect realize 
that it takes $1822 of lump sum insurance to 
pay $10 a month for twenty years, your inter- 
mediate and ordinary policies begin to look far 
more interesting than the small industrial. 














out Illinois. 


HE Globe wants Reliable Life agents with experience in ordinary and 
industrial insurance of good record in Chicago, Chicago Heights, 
Joliet, Aurora, Elgin, Waukegan and intervening towns and through- 


The population of Chicago and surrounding towns and cities is 3,000,000, 


} 


THE EUREKA LIFE INSURAN€E COMPANY 


BALTIMORE, MARYLAND 





within the ‘‘forty mile limit” reached by and through suburban transpor- 
tation, practically all one city, gives unequaled facilities to transact business, 
particularly in ‘‘Paying Claims on Sight”’ in the industrial branch. 


Can handle men who can write ordinary business. 


Our System: 
All ages taken from date of birth. 


Benefits: 

All policies pay for death and total and permanent disability benefit. 
8,000 death, total and permanent disability and other cash benefits paid on 
residents of Chicago and surrounding towns 
Premiums: 

Can be paid weekly, monthly, quarterly, half yearly and yearly. 


*‘Claims Paid on Sight.”’ 


Contracts given with or without lapses being charged. Under the latter 
contract an ex-Asst. Supt. of another company earned $4,000 the first 30 
weeks of this year. 

Under the Globe system an experienced representative can become a 
Supt. from the time he starts. 

Progress of the Globe is five times greater than the average of life insur 
ance companies in the U. S. for some years. ‘This year for the first six 
months, 


Increase in Premium Income...20 Per Cent 
Increase in Assets 30 Per Cent 


If you are a progressive industrial life insurance man come to Chicago 
and work for the Globe. Apply, 


Globe Mutual Life Ins. Co. 


431 S. Dearborn St., Chicago, IIl. 


T. F. Barry, Sec. and Gen’l Mgr. 

















Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr-, Vice-President 
J. HOWARD IGLEHART, Medical Director 


JOHN C. MAGINNIS, President 
JOS. H. LEISHEAR, Jr., Sec’y & Treas. 
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UBLICATIONS OF C,. & E. LAYTON. 


‘cca ine undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on th2se subjects. 

SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YOR’ 














May 13, 1920 


FIRE INSURANCE 








NEW YORK SURVEYS 

Jesse S. Phillips Mentioned for Governor. 
—Jesse S. Phillips, New York State Superin- 
tendent of Insurance, has been mentioned as a 
possible candidate for Governor of the State. 
Republicans who are dpposed to the candidacy 
of Francis M. Hugo, Secretary of State, have 
called an unofficial convention in Saratoga to 
be held in August, and the name of the Insur- 
ance Superintendent is certain to be brought up 
at that time. In his work m the State Insur- 
ance Department Superintendent Phillips has 
won the confidence, esteem and good will of 
insurance interests. His mastery of insurance 
problems and general efficiency have attracted 
favorable attention in every State of the Union. 

The Trend of Business.—Not merely on 
the Street itself, but wherever in the country 
the Street is, the same report is given of the 
steady increase in business as compared with 
last year. This is the more remarkable because 
last year itself showed a very high increase over 
the previous year. Just where the business is 
coming from nobody quite seems to know, but 
it is evident that the country has not yet caught 
up with the increased values represented by the 
depreciated dollar, since applications for in- 
creased insurance are coming in daily in large 
amounts. The increase, broadly 
stated, is so large as to make the underwriter 
afraid. 

The Piece of Meat, the Cat and the Lamp. 
—Here was a case in which the fire was caught 
quite early in its beginning, otherwise the evi- 
dence might have been destroyed. When the fire 
department reached the house no one was there 
and the men had to break their way in. They 
extinguished the fire rather quickly, and then 
found out by investigation that a piece of meat 
had been tied to a lamp and the cat left in the 
same room with the piece of meat and the lamp. 
It was a pretty scheme, but it failed because the 
fire department reached the premises so early. 

Boy Wanted!—We are convinced of the 
truth of the line which says “Hope springs 
eternal in the human (insurance) breast,” when- 
ever we pass a window and see, as we frequently 
do, the sign which has now become stabilized, 
“Boy Wanted.” We feel that the individual who 
put it out had a hope that the want might be 
fulfilled. He had better, however, abandon that 
hope, because boys simply no longer exist. One 


however 
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John E, King, Pres. 
Orrin C. Lawrence, Treas. 


King, Alley and Lawrence, Inc 


Underwriters 


Ninety Six Maiden Lane 
New York 


Acceptable risks solicited in all parts of the 
United States, Canada and Cuba 


B. J. Alley, Vice-Pres. 
John B. Sirich, Sec’y 




















reason is because, owing to the increased in- 
come in many families, more boys are continu- 
ing in school than was the case up to within a 
year or two. This is true not merely on Wil- 
3oulevard, Kilby 
may 


liam street, but on Jackson 


street, or other street wish to 


mention. 


any you 


A Study in Still Life.—lf you have on your 
hands a piece of work, either of rebuilding or 
building anew, you are furnished an excellent 
opportunity by watching some of the motions 
of getting an idea of some of the things from 
which artists derive their inspiration for their 
study in still life. If any artist needs such an 
inspiration at the present time, he can be fur- 
nished with examples in William street. 

Progress and Thirteen Years.—The num- 
ber thirteen is not so unfortunate a number after 
all, neither is it so unlucky. It has taken thirteen 
years for the Fire Underwriters Uniformity 
Association to produce a form of report on a 
risk that is acceptable to the Street as well as 
the bureaus engaged in making these reports. 
The difference in the viewpoint was consider- 
able, otherwise the report might have been 
adopted in any of the years previous to this, 
the thirteenth. Its successful accomplishment is 
no small tribute to the committee who had it in 
charge. It illustrates most of all that if steady 
application is given to a problem in which both 
sides are interested in a solution, that solution 
will be reached, 


CHICAGO AND THE WEST 


London Assurance Appoints New Man- 
ager.—_James S. Goodwin been ap- 
pointed Cook county manager of the London 
Assurance from June 1, succeeding J. C. Grif- 
fiths, retired. 


has 


Mr. Goodwin's insurance career 
began twenty years ago with the Chicago agency 
of Goodwin, Hall & Henshaw, of which his 
father,Warren H. 
partner. 


the senior 
Mr. Goodwin removed to New York 
in 1901, returning to Chicago six years later, 
and affiliating with the office of Moore, Case, 
Lyman & Hubbard. In 1914 he went with the 
Rollins, Burdick, Hunter Company as manager 
of the brokerage department. 


Goodwin, was 


Uniformity Association Holds Meeting.— 
At the annual meeting of the Fire Underwriters 
Uniformity Association held in Chicago re- 
cently when John H. Kenney of Baltimore 
was elected president, and W. S. Boyd was 
promoted from secretary to vice-president, a 
presentation was made to the latter consisting 
of a diamond stick pin and set of suff buttons 
in recognition of his long and efficient service. 

Fire Risk in Threshing Minimized.—Engi- 
neers in the Department of Agriculture, co- 
operating with manufacturing engineers, report 
having devised a fan to collect the dust from 
threshing machines. The fan effectively mini- 
mizes the danger of dust explosions and fires, 
and is therefore expected to be of great value 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERELER, Secretary and Gen’! Mor. 








Fire Insurance 


in the wheat country. Insurance on threshing 
outfits has been abnormally high due to these 
risks, and the possibility is thus presented of 
reducing rates to a point where virtually all 
owners of such 
tageous. 


machines will find it advan- 


BOSTON AND VICINITY 


Boston’s High-Pressure System. — The 
completion of the salt water high-pressure sys- 
tem in Boston is the result of a campaign ex- 
tending over nine years. Fire underwriters, im- 
provement associations and the Chamber of 
Commerce agitated the matter for years before 
official interest could be stimulated to the point 
of active prosecution of the plans. Three sta- 
tions will furnish the power for the long span 
of pipe lines, nearly nineteen miles from the 
North End to Stuart street. The pipe line 
already laid, about eleven miles, and its 262 
hydrants, were shown by recent tests to be in 
perfect condition. Three sources of water sup- 
ply will be used, the domestic supply, the high- 
service system and salt water from the harbor. 
At each of the three power houses electrically- 
driven multi-stage centrifugal pumps will be 
able to supply 3000 gallons a minute at 300 
pounds pressure. Much of the picturesque fire- 
fighting displays now incidental to a down-town 
fire will be eliminated with the completion of 
the new system, for the steam engines and 
motor pumps will be diverted to outlying dis- 
tricts, and only motor wagons, carrying 2000 
feet of hose each, will supplement the new sys- 
tem in the business district. 





National Convention of Fire Agents 

The National Convention of Local Fire In- 
surance Agents will be held on October 21-23. 
It has been decided that while Eugene Walsh 
will be chairman of the reception committee, 
his associates will comprise about twenty-five 
of the leading insurance men of the whole 
country. 

“The idea of this will be to have on the 
reception committee some member who will be 
personally acquainted with every delegate to 
the national convention,” says H. G. Zimmer- 
secretary of the Des Moines committee 
in charge. “This would not be the case if the 
committee were made up entirely of Des 
Moines and Iowa agents.” 


man, 





New Agency in Newark, N. J. 

The Lasker-Izzie Company, a general insur- 
ance agency, 31 Clinton street, Newark, N. J., 
has been incorporated, with Joseph F. Izzie as 
agent. It has a capitalization of $10,000. 


J. G. Sell Resigns Presidency 
J. G. Sell, heretofore president of the North 
Branch Fire of Sunbury, Pa., has resigned that 
office, but continues as a member of the board 
of directors. 


——S 





—W. 


special agent, 


D. Wilson goes with the Atlas of London as 
with headquarters at Syracuse, N. Y. 


He was with the field forces of the Queen in New 
Jersey. 





tions in fire rates throughout that State. 
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RATE WAR IN THE WEST 


Cut in Idaho Results in Kansas Commissioner 
Demanding Similar Treatment 

The insurance rate war now going on in 
Idaho extended to Kansas last week. The war 
between the Union and non-union companies 
in Idaho has resulted in very material reduc- 
There 
have come reports to the Kansas Department 
that in some instances the rate is as low as ten 
cents for three-year terms. 


Frank L. Travis, Superintendent of Insur-. 


ance, has begun an investigation of the new 
rates in Idaho to see exactly what the business 
is being- written at in that territory. As soon 
as this information is available an official pro- 
nouncement will be issued. 

“In informal conversations with insurance 
men I have told them that if they can write 
business profitably in Idaho at the rates I am in- 
formed they are charging, then they can write 
the Kansas business at the same rates,” said 
Mr. Travis. “What is going to happen is that 
the companies must reduce the rates in Kansas 
or stop the throat-cutting methods some of 
them are using in Idaho. At least this will be 
applicable to the companies writing business 
in Kansas. 

“It isn’t right for Kansas insurers to be 





Thursday 


mulcted for any deficits that may come as the 
result of that rate war and we do not propose 
to permit it. That is bound to happen unless 
the companies reduce the rates here or bring 
the Idaho rates back to the standard.” 


W. G. Hall Dies Suddenly 


W. G. Hall, examiner. of the North British 
and Mercantile, and for many years in the 
service of the Commonwealth Insurance Com- 
pany (since acquired by the North British and 
Mercantile), died suddenly last week at his 
home in Elizabeth, N. J. It was not known 
even by his immediate family that he was 
seriously ill. Mr. Hall had traveled over the 
United States many times in the interests of his 
company, and was a widely-known character in 
fire insurance circles. 








National Board Meeting May 27 


The National Board of Fire Underwriters 
will hold its annual meeting on Thursday, 
May 27, at the Hotel Astor. The usual com- 
mittee reports will be presented and the elec- 
tion of officers for the ensuing year is to be 
held. There are also five vacancies in the ex- 
ecutive committee beside the unexpired term of 
Col. A. H. Wray, who has retired. 
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Agents writing. Fi ire, Tornado, Rent, 
Business Interruption, Leasehold, 
Profit, Sprinkler Leakage, Explosion 
and Riot Insurance, also Automobiles 
against Fire, Theft, Collision and Prop- 
erty Damage, find the NATIONAL 
UNION a valuable acquisition. Faith- 
ful service and surprisingly good facil- 
ities are accorded as a matter of course. 
For ‘enterprising agents it is a good 
| Company by every test that counts, 
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W. E. Mallalieu Elected to Hold Office 
During Silver Anniversary Year 





MEMBERSHIP NOW TOTALS 4500 





Fr. J. T. Stewart, Retiring Chief Officer, Reeives 
Handsome Testimonial from Association’s 
Ex-Presidents 


The National Fire Protection Association, 
which held its annual meeting in Chicago last 
week, enters upon its silver jubilee year with 
a membership of 4500, the largest number in 
its history. The members in -attendance at 
Chicago found the programme strenuous, but 
highly interesting. Little time was allowed for 
entertainment, and such as was provided was 
linked up with the work of the association. 
Over 250 of the delegates attended the Wednes- 
day luncheon of the Chicago Association of 
Commerce, where an opportunity was given 
Secretary Wentworth to explain the purposes 
and achievements of the association to the 
leading business men of Chicago, in one of 
his characteristically forcible and_ effective 
speeches. The delegates went to the theater 
one evening, but it was chiefly to witness the 
lirst showing of the moving picture film, 
“America’s Greatest Crime,’ which has been 
prepared by the Ince Studios of Los Angeles. 
The visit to the Underwriters Laboratories 
was another of the educational features of the 
meeting. On Friday Mr. Merrill of the Un- 
derwriters Laboratories entertained the mem- 
hers of the fire and electrical councils of the 
laboratories at a dinner at the Mid-Day Club. 

The general tendency of the discussions and 
action was progressive, although there is a 
strongly conservative element in the associa- 
tion, chiefly among the older members wield- 
ing much influence through their age and posi- 
tion. The rapid increase in membership has 
introduced a progressive element which is mak- 
ing itself felt. There is a growing disposition 
to keep the organization and its rules and 
standards fully abreast of current develop- 
ments, and not to cling too closely to estab- 
lished standards merely because they are 
established. 

Most of the technical reports were recitals 
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of progress and were presented for informa- 
tion, with no action required. In others, how- 
ever, new standards were established and re- 
vised rules adopted, and this was not always 
done without considerable discussion and a 
wide variance of opinion. Usually a reason- 
able compromise was reached, but the general 
custom was to defer action until the next 
session if serious differences of opinion de- 
veloped. 

The principal discussion of the meeting arose 
over the report of the committee on signalling 
systems. Representatives of the private alarm 
companies objected to some of the rules and 
proposed an amendment giving permission to 
connect private alarm systems with municipal 
departments. This was advocated chiefly by 
the Pacific coast representatives, and the chief 
electrician of the San Francisco Fire Depart- 
ment made a strong speech, detailing his satis- 
factory experiences with such a system and 
recommending its approval. The majority of 
the committee opposed the change, however, 
and was supported by the association on one 
of the few tests votes. 

There was considerable discussion on the 
report of the committee of building construc- 
tion presented by Prof. Woolson of New York, 
a plea being made for greater liberality in view 
of the shortage in housing. The association 
was unwilling to weaken its standards, how- 
ever, and the report was approved with the 
understanding that the local boards would be 
as liberal as possible in the interpretation of 
the rules, without unduly sacrificing the 
element of safety. 

The report of the committee on gases in- 
cluded a tentative code for refrigerator ma- 
chines and tentative requirements for acetylene 
compressing plants. 

In the consideration of the report on in- 
flammable liquids C. A. Hexemer of Phila- 
delphia made a fight for the use of automatic 
cut-off valves, but the committee held that a 
satisfactory type had not yet been developed, 
and no change was made. 

In the report of the committee on nomen- 
clature, a decision was finally reached on the 
definition of a fire wall, which was under dis- 
cussion for several years. 

The committee on marine fire hazards re- 
ported on its co-operation with the Shipping 
Board, and other interests, and promised the 
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completion of rules by next year for the 
benefit of the rapidly increasing marine interest 
of the country. 

F. J. T. Stewart of the New York board, 
who retired as president at the closing session, 
was notified that on his return home he would 
find a handsome divan awaiting him as a 
memento from the ex-presidents of the asso- 
ciation. 

The association is fortunate in having for 
president during the silver anniversary year 
an executive of the influence and strength of 
W. E. Mallalieu, general manager of the Na- 
tional Board of Fire Underwriters. The other 
officers elected follow: 

First Vice-President—H. O. Lacount, Bos- 
ton, Mass. 

Second Vice-President—W. C. Robinson, 
Chicago. 

Secretary-Treasury — Franklin H. 
worth, Boston, Mass. 

Chairman of Executive Committee—Rudolph 
P. Miller, New York. 

Executive Committee (for three years)— 
George H. Greenfield, Montreal; Walter A. 
Hull, Washington; H. L. Miner, Wilmington, 
Del.: Benjamin Richards, Chicago; Robert 
Scott, Wilmington, N. C. 

Nominating Committee for 1921—Henry V. 
Thayer, Boston, chairman; Henry A. Fiske, 
Providence; George W. Booth, New York. 


Went- 





May Day Moving 

The First of May has brought the announce- 
ment of several changes among New York 
insurance offices. The Home, the Franklin Fire 
and the City of New York have established 
automobile departments at 95 William street, 
and some other departments will follow. The 
Ocean Accident and Guarantee Corporation and 
its affiliated company, the Columbia Casualty, 
have removed their head offices to 114 Fifth 
avenue, which is near Seventeenth street. Their 
metropolitan office will combine all departments 
in the office at 59 John street. The publicity 
and supply bureaus, now at 88 Fulton street, 
will be moved closer to the head office as soon 
as negotiations, now active, can be completed. 

The New York office of the A©tna Fire, man- 
aged by Russell & Ziegler, together with the 
brokerage and service departments of the com- 
pany, will occupy the ground floor of 54 John 
street. On the fourth floor of the same build- 
ing will be found the marine department of the 
National Union Fire. The Silver agency is 
moving to 51-53 Maiden Lane. 
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ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 














. 





° 


Fire Insurance 


A. C. Noble Is President of Merchants 

Edward L. Ballard, president of the Mer- 
chants Fire of New York since its inception, 
ten years ago, has been chosen chairman of 
the board of directors, and is succeeded as 
president by Alden C. Noble, heretofore vice- 
president. Prior to his connection with the 
Merchants Fire, Mr. Noble had been with the 
Continental and the Fidelity-Phenix, and in 
earlier years was connected with the Insurance 
Survey Bureau and the National Board’s 
Committee of Twenty. 


Resumes Business in Chicago 

The Illinois Fire of Peoria, which discon- 
tinued writing business in Chicago about five 
years ago, has re-entered the Chicago field by 
the reappointment of Brummel Brothers as 
Cook county managers. The company has not 
been pushing for business in the larger cities 
for some time and has confined its operations 
to its home State and adjacent territory. 


Hartford Insurance Institute 

Charles S. Blake, president of the Hartford 
Steam Boiler Inspection and Insurance Com- 
pany, was elected president of the Insurance 
Institute of Hartford at the annual meeting 
last week. Three vice-presidents were elected : 
James E. Rhodes, assistant attorney with the 
Travelers; C. Barstow Langdon of the Factory 
Insurance Association, and Albert Yost, assist- 
ant secretary of the Phoenix Mutual. Cyrus 
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$450,000.00 
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W. K. Sease, General Agent, Columbia, S. C. 
Hornberger, Schmitt & Co., Gen. Agts., San Antonio, Tex. 
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T. Stevens, with the Phoenix Mutual, was 
elected secretary; Kemp S. Kirby, with the 
Connecticut General, treasurer, while three 
new directors were also elected, George Good- 
win, assistant secretary of the Connecticut Gen- 
eral; F. Minot Blake, assistant secretary with 
the Phoenix Fire, and W. P. Barber, Jr., 
assistant actuary with the Connecticut Mutual. 

The last season has been a very successful 
one with the Insurance Institute, the various 
instruction courses for the season, recently 
ended, having been largely attended. 

Mr. Blake, the new president of the institute, 
has been prominent in Hartford insurance 
circles for a number of years and has been 
president of the Hartford Steam Boiler In- 
spection and Insurance Company since Novem- 
ber, 1916, when he was elected to succeed the 
late Lyman B. Brainerd. He was with a large 
steam boiler inspection and insurance company 
for nine years, entering the service of the Hart- 
ford company at the Chicago, IIL, office in 
IQI4, serving successively as supervising gen- 
eral agent, second vice-president, secretary and 
president. 

Aside from his connection with the Hartford 
company, Mr. Blake has been well known in: 
insurance circles as president of the Steam 
Boiler and Flywheel Service and Information 
Bureau, organized in New York seven years 
ago, member of the administrative council of 
the American Uniform Boiler Law Society, 
director of the Boiler Inspection and Insurance 
Company of Canada, and vice-president of the 
International Association of Casualty and 
Surety Underwriters. 


Companies Licensed in the Philippines 

During the year 1919 the following American 
companies were licensed to do business in the 
Philippine Islands: Fire Association of Phila- 
delphia; Firemans Fund, San Francisco; Great 
American, New York; Insurance Company of 
North America, Philadelphia; Niagara Fire, 
New York; St. Paul Fire and Marine, St. 
Paul; Springfield Fire and Marine, Springfield, 
Mass.; Continental, New York. The Union 
Marine of Liverpool withdrew from business in 
the Philippine Islands. 


Pittsburgh Fire Under New Management 

Herrick & Auerbach of Chicago have an- 
nounced their resignation of the management 
of the Western department of the Pittsburgh 
Fire. They have held the Western department 
management for a number of years, during 
which time the company has built up a strong 
business in the West. The control of the com- 
pany has recently changed hands, and the 
Western office will be located in Indianapolis. 


National Jewelers Mutual Fire, Wisconsin 

The Jewelers Mutual Limited Fire Insurance 
Company of Neenah, Wis., has changed its 
name to the National Jewelers Mutual Fire 
Insurance Company. At the end of 1919 it 
reported $36,729 of assets, with a surplus of 
$18,550. Its premiums in 1919 were $34,586 


and its losses $5811. 


28 
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Double Taxation in Kansas 


The ninety-six fire insurance companies op- 
erating in Kansas, who also write considerable 
reinsurance on Kansas business, are preparing 
to bring suit against the Insurance Department 
to prevent it collecting the usual taxes on rein- 
surance premiums. Frank L. Travis, Insurance 
Commissioner, has been notified by the com- 
panies that the suit will be filed at once and 
carried through to the Supreme Court. 

The suit grows out of the decision of the 
attorney-general that the present law requires 
that all premium taxes be calculated upon the 
gross premium receipts without deductions for 
the reinsurance premiums. The tax on rein- 
surance premiums amounts to a little less than 
thirty thousand dollars a year. The companies 
contend that this is double taxation. The at- 
torney-general ruled that under the law there 
could be no other rule than that the Legisla- 
ture insisted upon taxes upon the gross pre- 
miums. The companies apparently did not 
offer any serious objections to the law and 
paid the double taxes without protest until this 
year. 


Southern Tornado Association 


The Southern Tornado Association will hold 
its tenth annual session in New York city on 
Friday, May 28. The chief subject to be dis- 
cussed will be the loss ratios in the South and 
a possible revision of rates in certain sections. 
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Why not make room in your 
agency for a conservatively-man- 
aged, medium-sized American 
Company whose indemnity, treat- 
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bear inspection for nearly half a 
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W. H. Bennett is Secretary of National 
Association 

The executive committee of the National 
Association of Insurance Agents, through 
Chairman James L. Case, announce that it has 
selected Walter H. Bennett of Quincy, IIl., as 
secretary-treasurer of the association, the ap- 
pointment effective on June I next. 

Mr. Bennett is a native of Brown county, 
Ill., and since 1896, when he was admitted to 
the practice of law by the Supreme Court of 
Illinois and the Federal courts, a resident of 
Quincy. Although he has occupied public office 
he is not a politician, and has never sought po- 
litical preferment, all the places having gone 
to him unsolicited. He has served well as fire 
marshal of Illinois, and is undeubtedly well 
suited for his new office. 


J. C. Richters to Leave Niagara Fire 

J. C. Richters, who organized the Niagara 
Fire’s improved risk department about three 
years ago, has resigned, effective the latter part 
of May, to open an office in the eastern part of 
New York State as a consulting insurance en- 
gineer, for the purpose of serving property- 
owners and agents. 

Mr. Richters received his first insurance train- 
ing with the Middle States Inspection Bureau 
as inspector, and later managed its engineering 
department. After leaving the Bureau he 
traveled for the Underwriters Association of 
New York State as a sprinklered risk engineer. 
For several years before going with the 
Niagara he supervised the New York State 
Association’s sprinklered risks rating depart- 
ment, so that his experience should amply 
qualify him for the work he expects to do. 


Great American Organizes Farm Business 

W. C. Miller of Dallas, Texas, has accepted 
a position at the home office of the Great 
American as supervisor of their farm business. 
Mr. Miller is especially fitted for this work 
and will centralize the farm business of the 
company. 


Insurance Men in New York Chamber of 
Commerce 

The insurance committee of the New York 
State Chamber of Commerce was elected at 
the meeting last week to consist of William G. 
Willcox of Willcox, Peck & Hughes as chair- 
man with Wallace Reid, general agent, and 
Hendon Chubb of Chubb & Son as his asso- 
ciates. With Darwin P. Kingsley as president, 
the insurance fraternity is surely well repre- 
sented on this important organization. 





New Reciprocal Fire in Arkansas 
A license to write fire and lightning insur- 
ance in the State was issued by the State In- 
surance Commission to the Hardware Under- 
writers of Elgin, Ill. 


New Fire Company in Denver 
License has been isstied in Colorado allowing 
the Federal Fire and Hail of Denver to begin 
business. The company has an authorized 
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capital of $200,000, and surplus of $325,000. It 
started business with $50,000 capital, which was 
permissible so long as its operations were con- 
fined to Colorado. The company, however, ex- 
pects shortly to have $100,000 paid in. 

The general manager of the company is J. A. 
Rice, for many years Denver manager of the 
Northwestern National. A. W. Payne, Jr., is 
a vice-president. 


Automobile Appoints H. C. Wagstaff 

The Automobile of Hartford has employed 
Harry C. Wagstaff as special agent for Phila- 
delphia suburban territory, which includes the 
following counties in Pennsylvania: Mont- 
gomery, Chester, Delaware and Bucks, and 
Camden county, N. J., with headquarters at 
407 Walnut street, Philadelphia. Mr. Wag- 
staff has been in charge of this same territory 
for the Queen of New York for a number of 
years and is well and favorably known. 





Fire Claimants Must Detail Losses 

The Common Pleas Court of Madison 
county, Ohio, last week handed down a decision 
that sworn proof of loss, setting forth the 
conditions of the fire must be furnished before 
a policyholder can recover from an insurance 
company. Plaintiff contended that in case of 
total loss, the face value of the policy must be 
paid. The court, however, decided that a 
sworn proof of loss was requisite. 


Co-Insurance I\lustrated 

The brokerage firm of Robert M. Coyle & 
Company of Philadelphia has gotten out a 
chart illustrating coinsurance. It is made up 
with various headings from $20,000 up to $200,- 
000. Text matter on one side explains what 
happens to property of a certain value when 
insured to eighty per cent and a loss occurs, 
and what happens if the property value in- 
creases without the insurance being likewise 
increased. 


New Chapter of N. F. P. A. 


A new chapter of the National Fire Protec- 
tion Association has been organized in San 
Francisco. A luncheon arranged by J. W. 
Stevens, manager of the Fire Prevention 
Bureau of the Pacific Coast, was followed by 
more than 300 applications for membership, 
and the number has since increased to 430. 
The luncheon marked the fourteenth anni- 
versary of the great conflagration. 


Chinatown Fires 

The heading of a newspaper article relating 
to a fire in New York city read as follows: 
“Rescues Widow of Chinatown Mayor.” In 
the new edition of Fire Insurance Inspection 
and Underwriting, by C. C. Dominge and W. O. 
Lincoln, published by The Spectator Company, 
it is stated that: 

Chinatown Dwellings—Fires are caused and 
spread by swinging gas brackets igniting walls 
covered with Chinese decorations, such as fes- 
tooned paper, knick-knacks, ornamental wood 
objects and prints. Unsafe stoves are also 
found. 
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Fire Insurance 


Nominations for New York Board 
The nominating committee of the New York 
Board of Fire Underwriters will present the 
following ticket at the coming annual meeting: 


President—Clarence A. Ludlum. 

Vice-President—Hugh R. Loudon. 

Secretary—Bennett Ellison. 

Assistant Secretary—Charles W. Sparks. 

Treasurer—Willard L. Chambers. 

Assistant Treasurer—W. M. Ballard. 

Committee on Finance—Charles L. Case, 
J. G. Hilliard, O. E. Schaefer, Hugh R. 
Loudon, James Marshall, Whitney Palache, E. 
G. Snow. 


Increasing Capital of National Union 

Stockholders of the National Union Fire of 
Pittsburgh have authorized increasing the 
amount of capital stock from $1,000,000 to 
$2,000,000. One-half of the additional stock 
is to be sold at 150 per cent, thus increasing 
the capital $500,000, and the surplus $250,000. 
The remaining increased stock is held in re- 
serve for issuance at some time in the future. 


. Wisconsin Agency Change 
Roy Agen, one of the best-known insurance 
men in Wisconsin, has entered the partnership 
hitherto known as Sunderland, Evans & Shipp, 
the oldest agency of its kind in Superior, taking 
over the interests of James Shipp. 


New Partners in Fred S. James & Co. 

Arthur M. Jens and William M. Murray, 
both of whom have been with Fred S. James & 
Co, of Chicago and New York for many years, 
have been admitted to the firm. 


Columbian National Fire Moves 
The Columbian National Fire, heretofore 
located in Detroit, Mich., has moved its head 
office to Lansing, Mich. 


Retail Clothiers Mutual, Madison, Wis. 

The Retail Clothiers, Ltd., Mutual Insurance 
Company has been incorporated at Madison, 
Wis., to write fire, automobile and plate-glass 
risks. It is expected that it will begin business 
about April 15. The officers are: George C. 
Flynn, president; L. H. Schmidt, vice-president ; 
H. L. Geisler, secretary and treasurer. 


—H. P. Blanchard, secretary of the Firemans Fund 
of San Francisco, was elected secretary of the San 
Francisco Chapter of the National Fire Protection 
Association at its recent organization. 

—James S. Goodwin has been appointed Cook county 
manager for the London Assurance, taking effect 
June 1, succeeding J. C. Griffiths. 

—The Peninsular Fire of Grand Rapids, Mich., has 
been licensed in Kentucky. It is now applying for 
admission to South Carolina. 

—The Great Lakes Insurance Company of Chicago 
has been admitted to New Jersey. 

—W. B. Tryslett of Louisville, Ky., has been ap- 
pointed special agent for the Queen to succeed W. T. 
Sweeney. Mr. Sweeney goes with the S. L. Avery & 
Co. agency. 


—William C. Home has been appointed manager of 
the farm department of the Milwaukee Mechanics In- 
surance Company. 

—E. D. Wood, formerly with the Underwriters Asso- 
ciation of New York State, is now in the special risk 
department of the Automobile of Hartford at its head 
office. 








Casualty, Surety, Etc. 


Bill Signed Favoring Liverpool and London 
and Globe 


Governor Smith signed this week Senator 
Walker's bill permitting the Liverpool and 
London and Globe Insurance Company, Ltd., 
to apply to the State Tax Commission for a 
revision and readjustment of the taxes assessed 
by the State of New York against it, based on 
its report for 1917. 

Thirty-day bills, recently signed by the Gov- 
ernor, are the following: 

Senator Towner’s, amending section 129 of 
the insurance law providing for the merger or 
consolidation of fire and marine insurance 
companies. 

Senator Towner’s, amending sections 12, 22, 
24, 33, 34, 70, 71, 96, 109, 321, 341, and adding 
new sections 26-A, 196 and 348, so as to amend 
the law generally. 


National Capital, Washington, D. C. 


The National Capital Insurance Company 
was incorporated at Washington, D. C., in 
November, 1919, and began business January 
10, 1920. It writes fire, automobile ‘and plate 
glass insurance, and reports a paid-up capital 
of $100,coo. George W. Repetti is president ; 
Juhn C. Yost and James A. Donohue are vice- 
presidents, and William M. Payne, Jr., is sec- 
retary and manager. 


Insurance Society of New York 


The dinner and meeting of the Insurance 
Society of New York is to be held at the Hotel 
Astor on Tuesday, May 25. Members should. 
reserve that evening for this always interesting 
event. 


Hartford Steam Boiler Makes Appointment 


Frederic H. Kenyon, special agent at the 
home office of the Hartford Steam Boiler for 
the past ten years, has been promoted to the 
position of general agent in charge of the home 
office department, which position became vacant 
by the resignation of F. H. Williams, 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Pennsylvania Federation Meets 

The Insurance Federation of Pennsylvania 
held its annual meeting at the Bellevue-Strat- 
ford in Philadelphia on Friday last. The meet- 
ing was well attended, especially the dinner on 
Friday night. Officers for the coming year 
were elected as follows: 

President—Henry H. Putnam, Philadelphia. 








Vice-Presidents—J. B. Longacre, Phila- 
delphia; Jere H. Barr, Reading; John L. 


Rivolta and N. S. Riviere, Pittsburgh; Gilbert 
L. Cullmerry, Harrisburg. 

Secretary—Kent Packard, Philadelphia. 

Treasurer—Alfred G. Hare, Philadelphia. 

Directors (for three years)—E. H. Bair, 
Greensburg; A. H. Reeve, Philadelphia; James 
C. Murray, Pittsburgh; George R. Packard, 
Philadelphia; J. E. Parnell, Indiana; Wm. M. 
Robinson, Harrisburg; W. S. Diggs, Pitts- 
burgh. 

Delegates to the Insurance Federation of 
America—James W. Henry, Pittsburgh. 


John T. Stone Dead 


John Theodore Stone president of the Mary- 
land Casualty Company, died on May 9 at his 
home in Baltimore, after a two weeks’ illness. 
In respect to his memory the offices of the 
company in New York were closed on Wed- 
nesday, the day of the funeral. 

Mr. Stone was born in Baltimore on Novem- 
ber 21, 1850. He was educated at the Balti- 
more City College and began business life as 
a clerk in 1874, becoming assistant cashier of 
the American National Bank of Baltimore in 
1891. In 1895 he organized and, as secretary 
and treasurer, was the active manager of the 
American Bonding and Trust Company, which 
later became the American Bonding Company. 
In 1808 he organized and became president of 
the Maryland Casualty Company, in which 
capacity he remained until death. He was also 
president of the Maryland Assurance Corpora- 
tion, which. wrote accident and health and life 
business, and which was controlled by the 
Maryland Casualty. He was one of the or- 
ganizers of the Board of Casualty and Surety 
Underwriters and its first president. Until re- 
cently he was active in the affairs of the Na- 
tional Workmen’s Compensation Service 
Bureau. 

New Members in Accident Bureau 

The Bureau of Personal Accident and Health 
Insurance has increased .its membership to 
thirty companies since the annual meeting in 
January. The following companies are the 
most recently elected: 


Standard Accident of Detroit, General 
Casualty and Surety of Detroit, Lincoln Ac- 
cident and Life of Lincoln, Neb., Commercial 
Casualty of Newark, N. J. 





—The Fidelity and Casualty Company of New 
York has declared a quarterly dividend of six per 
cent to stockholders. It will be remembered that the 


company’s stock was increased in January from 


$1,000,000 to $2,000,000, the new stock being sold at 
200 per cent, thus adding $1,000,000 to surplus. 
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Ocean Accident and Guaranty’s Kansas 
Business Expanding 

The Ocean Accident and Guaranty Corpora- 
tion, which writes heavy surety, burglary and 
hold-up insurance policies for the Kansas 
banks through the Kansas Bankers Association, 
has practically established a general office in 
Topeka in connection with the Bankers Asso- 
ciation offices. Since May tI all the policies on 
banks in the State will have been written in 
the Topeka offices, including all riders, waivers 
and endorsements. This will materially im- 
prove the service of the company, as heretofor: 
the applications have been sent to the New 
York office and the policies made up there and 
returned to Topeka and thence to the bank. 





General Accident Takes Independent Action 

The General Accident Assurance Corpora- 
tion has decided to act independently of the 
Burglary Underwriters Association and has 
burglary fifty 
per cent, effective on June I, and applicable to 
all classes of business, excepting that wri ten 
under the company’s “full residence 
policy,” which contains a co-insurance agree- 
ment. The General Accident is not a member 
of the association and states that it cannot 
afford to wait for the latter to raise its rates. 


accordingly raised its rates 


value 


Issuance of Excess Cover Allowed 
The Compensation Inspection and Rating 
Board has decided to allow the writing of ex- 
cess cover to employers who are self-insurers. 
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Some difference of opinion exists among the 
members, as to whether it is ethical to write 
such insurance, and the position of the board 
has hitherto been against the practice, but 
owing to the persistence of some of its mem- 
bers, it has reconsidered its attitude on the 
question. The legal committee has now 
promulgated a modified ruling as follows: 


An employer who is authorized under sub- 
division three of section fifty of the New York 
Workmen’s Conpensation law to pay compensa- 
tion himself may, by a contract of reinsurance 
with a company authorized to issue such con- 
tracts, secure the reimbursement to him of any 
part of compensation obligations which he may 
have paid to the injured employes through the 
State Workmen’s Compensation Commission. 


John W. Lovelette, General Manager 

John W. Lovelette of Oklahoma City has 
gone to Cedar Rapids as general manager of 
the Iowa Mutual Liability Company and the 
Iowa Automobile Mutual Insurance Company. 
He succeeds the erstwhile C. J. Duncan, who 
left for parts unknown after allegations had 
been made that he was none other than Connie 
O’Donnell, wanted in Duluth on embezzlement 
charges. —__—_——— 
Brokers’ Licenses in Virginia 

Commissioner of Insurance Joseph Button 
of Virginia has decided to issue licenses to 
non-resident brokers. It is said that the action 
is in full accord with the wishes of local agents. 
The licenses will be granted for one year, be- 
ginning May 1 for $100, and may be used by 
a person, firm or corporation. 
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NEW COMPENSATION LAWS 


Gov. Smith States His Reasons for Signing 
Recently Passed Bills 


The five bills amending the workmen's com- 
pensation act, and the labor law, recommended 
as the result of the investigation of the State 
Industrial Commission by Jeremiah F. Connor, 
who was appointed to make the inquiry by 
Governor Smith, have been signed. In ex- 
planation of his action, the following memo- 
randum has been filed by Governor Smith: 


Assembly bill, introductory number 735 (Mr. 
McLaughlin’s bill), is intended to curb the 
activity of runners who appear in large num- 
bers in behalf of claimants before the State 
Industrial Commission, in many cases per- 
petrating frauds upon the industries of the 
State and in all cases obtaining from the in- 
jured employees some portion of the award of 
compensation. The bill retains the provision 
requiring attorneys to submit claims for legal 
service to the Industrial Commission for ap- 
proval and makes it a misdemeanor for any 
other person, firm or corporation to accept a 
fee in connection with the compensation claim, 
except in an amount determined by the com- 
mission. The bill also provides that it shall 
be a misdemeanor for any such person, firm or 
corporation to solicit the business of appear- 
ing for employees before the commission. 

Assembly bill, introductory number 728, 
(Mr. Griffith’s bill), extends the preference 
contained in Section 34 of the Compensation 
Law, against the assets of employers, to the 
assets of insurance companies. 

Assembly bill, introductory number 727, 
(Mr. Evans’ bill), authorizes the State Indus- 
trial Commission, with the approval of the Gov- 
ernor, to pay directly out of the premium in- 
come of the State Insurance Fund, an amount 
annually, not exceeding $25,000, in excess of 
the appropriations made by the legislature. 
This bill gives the State Insurance Fund a 
contingent account upon which it may draw 
to make its administration successful in com- 
petition with other insurance companies. 

Senate bill, introductory number 673, 
(Senator Downing’s bill), creates an additional 
Deputy Commissioner. This position was 
recommended because of the increased work 
devolving upon the Second Deputy Commis- 
sioner, who at the present time has complete 
supervision over the workmen’s compensation 
bureau of the entire State. 

In signing Senator Knight's bill, amending 
generally the workmen’s compensation law, 
Governor Smith has filed the following state- 
ment of his reasons: 

This bill, which I recommended to the legis- 
lature in a message transmitting the report of 
Jeremiah F. Connor, Esq., Moreland Act Com- 
missioner, increases the benefits payable to in- 
jured employees in the State and to the widow, 
children and dependents of employees who die 
as the result of industrial accidents. 

The schedule of benefits in-the present com- 
pensation law was enacted in 1914. Since then 
both the cost of living and the prevailing rate 
of wages have steadily become higher and an 
increase in the benefits under the compensation 
law was imperative. 

The enactment of this progressive legislation 
is an act of justice to the workman and his 
family, and brings our compensation law into 
harmony with existing conditions. 

Senator Knight's bill amending the work- 
men’s compensation act in relation to occupa- 
tional diseases has been approved by Governor 
Smith, whose reasons for such action are con- 
tained in the following memorandum: 

This bill brings occupational diseases within 
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the provisions of the workmen’s compensation 
law. I urged the passage of this law in my 
annual message to the legislature last year, 
but the bill introduced in accordance with my 
recommendation failed of passage. I recom- 
mended the same legislation this year, and the 
bill went through the legislature with prac- 
tically no opposition. 

Most cases of occupational diseases are due 
to long and continued exposure to some poison- 
ous substance used in connection with the em- 
ployment. There is no disability more directly 
connected with the hazards of an industry than 
from such causes. 

The constitutional provision permitting the 
enactment of a compensation law was not in- 
tended to limit the statute to accidental. in- 
juries. This bill is, therefore, not only in keep- 
ing with the spirit of the constitution, but is a 
long step forward in the line of progressive 
legislation. 


National Casualty Must Pay 
The Kansas Insurance Department has sent 
a notice to the National Casualty Company of 
Detroit that it must pay the claim of the bene- 
ficiaries of E. D. Hill of Topeka. The com- 
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Miscellaneous Insurance 


pany has also been notified that it must change 
the wording of its policy contracts or quit 
writing business in this State. Hill was killed 
by a street car in Topeka some weeks ago. Hill 
held a policy for $3000 in the Business Mens 
Accident Association and $1000 in the National 
Casualty. The Business Mens Accident settled 
the claim against it, but the beneficiary of the 
National policy has notified the Insurance De- 
partment that the company sought to pro rate 
the claim on the basis of $250 in full settle- 
ment. This settlement was refused and the 
Department has directed the payment of the 
claim, 


Travelers in Canadian Aircraft Field 

Following the recent move by the House, the 
Travelers of Hartford has decided to write 
property damage and personal liability on 
Canadian aircraft. No passenger insurance or 
property damage on goods carried will be car- 
ried. Furthermore, the policy does net hold 
in any illegal undertaking. 

Tickets will be issued similar to those used 
by the Travelers on railroads, which insure 
railway passengers against accident for $5000. 


E. A. Sheehan With Leon Irwin & Co. 

Eugene A. Sheehan, who has been with the 
Maryland Casualty Company in Louisiana and 
Mississippi for a number of years, has been 
appointed manager of their surety and casualty 
department by Leon Irwin & Co., Inc., of New 
Orleans, who represent the New Amsterdam 
Casualty Company. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 





Semi-Annual Statement, 
December 31, 1919 


(Conde.sed from Statement to U.S. Treas. Dept) 


Admitted Assets.. $3,890,624.00 
1,000,000. 00 


564,840.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer's and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 











THE SPECTATOR 


Thursday 








ON THE PERSONAL SIDE 





Andrew C. Otto, Jr., has been honored by 
the Distinguished Service Order, which was 
conferred upon him along with several others 
at New York city last week. Mr. Otto already 
wears the Croix de Guerre and also has a 
division citation. This latest citation men- 
tions particular bravery on several occasions in 
capturing machine gun nests. 

Hugh Dayton Huffaker, president of the 
Interstate Life and Accident of Chattanooga, 
Tenn., spent a few days in New York city last 
week. 

Gerard S. Nollen, vice-president of the 
Bankers Life of Iowa, leaves Des Moines some 
time this month on a trip to Europe. 
to return in the latter part of July. 


He plans 


Leslie C. York superintendent of agencies 
for the Equitable Life of New York, is enjoy- 
ing a few days’ fishing in the streams adjacent 
to the St. Lawrence river. Mr. York has a 
camp in those parts that he is remodeling. 

Wendell H. Gordon of Boston has been ap- 
pointed special agent in New England for the 
London and Lancashire Indemnity. He was 
for five years with the New England depart- 
ment of the Royal Indemnity and spent sev- 
eral months with Gilmour, Rothery & Com- 
pany after leaving the army. 

Charles Lyman Case, United States manager 
of the London Assurance, expects to sail for 
England on May 29 to attend the bi-centenary 
celebration of the London Assurance. 

W. E. Stayley has become assistant manager 
of the New York (Metropolitan) branch of 
the Northwestern National of Milwaukee. Mr. 
Stayley has been with the firm some fourteen 
years. He will assist the present manager, 
A. E. Miller. 

Walter Carter, sub-manager of the Royal 
Insurance, returned from Europe last Triday. 
He had been making a visit to the home office. 

Hendon Chubb of the firm of Chubb & Son, 
will address the National Foreign Trade Asso- 
ciation at its seventh annual convention in San 
Francisco on Friday, on “American Marine In- 
surance.” 

F. F. Walther, engineer with the Continental 
companies, is making a tour of Central Amer- 
ica together with Leon Irwin of the Irwin 


Agency in New Orleans. They are traveling 
in the interests of the Continental group with 
a view to entering the companies in some or 
all of the Central American countries. 


R. O. Miles, former general agent for the 
Connecticut Mutual Life at San Francisco, 
denies the report that he is to become con- 
nected with the Provident Life and Trust at 
Los Angeles, where he is now located. Mr. 
Miles expects, however, to become allied with 
another insurance company soon. 


Willard Done, former Insurance Commis- 
sioner of the State of Utah, has associated 
himself with the group insurance staff of the 
Equitable of New York. 


Lloyd S. Day, at a special meeting of the 
Pacific Coast Automobile Underwriters’ Con- 
ference on May 11, was chosen manager, and 
T. J. A. Tiedeman secretary-treasurer. Mr. 
Day is connected with the Rocky Mountain 
Board of Fire Underwriters. 


Milton B. Barnum, for thirty years cashier 
for the A®tna Life Insurance Company at 
Albany, N. Y., is reported critically ill. 


FE, V. Thorp, familiarly known to his friends 
as “Skete,” on May 1 joined Ben Thorp, Texas 
State agency of the Federal Life, as assistant 
State agent. For the past ten years E. V. Thorp 
has been general manager and credit man for 
a large retail general store at Round Rock, 
Tex., and at the same time writing life in- 
surance. Ben Thorp has built a fine agency 
for the Federal Life in Texas, his agency now 
being one of the three leading foreign agencies 
in the State. His force consists of 165 agents. 
The collection of health and accident premiums 
runs from $12,000 to $15,000 a month, and the 
writing in the life department is between $600,- 
oco and $700,coo a month, being the leading 
lederal Life agency in both departments. It 
also has the distinction of being the only State 
agency of the Federal Life with both the life 
and health and accident departments under the 
saine management. 


—A. R. Tilly, heretofore with the New York Fire 
Insurance Exchange, is now in charge of the inspection 
and schedule-rating department of Gordon, Roberts & 


Co. 








CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D.C. 


F. M. GUND, Mor. western Dept. 
“reeport, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N. ¥. 
Union Fire Ins. Co. Buffalo, N. Y. 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
San Francisco, California 
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When You Invest In 


Farm Mortgages 


you are sure of a fixed dependable income for years to come. 
Farm Mortgages represent the Rock of Gibraltar in the investment world. 
During wars or panics they have steadily remained worth 100 cents on the dollar. 


Your Farm Mortgage is sure to be worth par five or ten years from now with the value 
of the land back of it steadily enhancing. 


You don’t have to watch the newspaper or the ticker. The passing of dividends, 


presidential campaigns, labor troubles or receiverships do not affect them. 
They also offer the most generous interest return consistent with absolute safety. 


Many far-sighted financiers admit that the present era of extravagance and high 
prices must end with a financial crash. The holder of farm mortgages will be safe. He 
will sleep soundly while investors in speculative securities pace the floor. 


The F. B. Collins Investment Company of Oklahoma City, Oklahoma, with a suc- 
cessful record of thirty-five years exclusively in the farm loan business, courts your investi- 
gation of its superior investment service. 


Investigate and you will be convinced. It costs you nothing to do so. It will pro- 
tect you against loss. 





THE F. B. COLLINS INVESTMENT COMPANY 


PAID-UP CAPITAL $250,000.00 
OKLAHOMA CITY OKLAHOMA 











THE 


SPECTATOR 


Thursday 








Agency Wants 





Prominent Agents and Brokers 











MARINE INSURANCE 


Gentlem-n, twenty years’ experience European Continent and London, 








J, L. MITCHELL 


Is prepared to successfully negotiate and finance the reinsurance or Cone 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 














also American business; Linguist; good Organizer, at present Manager i se 
British Company, desires change. Open consider offer Underwriter’s, Man- Companies, Associations or Orders. 
ager’s or other responsible appointment abroad, preferably United States. ? y 
Age 36. Offers invited. ‘‘R. M. 257’, care Deacon’s Advertising Offices, Temporary money advanced on strictly private arrangements. 
Leadenhall Street, London. All communications held personal and confidential. : 
Address J. L. METCHELL, 604 Masonic Temple, Chicago, Ill. 
F. JANSSENS 
WANTED . Agent d’Assurances 
et de 
FIRE INSURANCE UNDERWRITING Reassurances 
MANAGER Anvers Bruxelles 


A large Fire Insurance Company, now being or- 
ganized in the South, wishes to get in touch with a 
man of broad fire-underwriting experience. Nearly 
$1,000,000.00 of proposed stock has already been sold. 
Address Box 10, care of THE SPECTATOR, 135 William 
St., New York City. 

















Re-Insurance Manager 


Excellent opening in a New England 
company available to a man thoroughly 
schooled in handling reinsurance in either 
Fire, Marine or Indemnity lines. Pleasant 
associations, good salary and possibility of 
official connection. Answer giving full de- 
tails as to experience, references and salary 


expected. 


Address Reinsurance, 
care of THE SPECTATOR 














Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle National Union New Amsterdam 


Automobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Underwniters Indemnity Company 
of America 


British-Amer.Assurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS LINES SOLICITED 


Stuyvesant \ 
. Automobile Insurance 





2 Courte rue des Claires 28 rue St. Michel 








Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
86 Nassau Street New York 





M ILES M. DAWSON & SON. 
CONSULTING ACTUARIES 

NATIONAL ASSOCIATION BLDG,, SUITE No. 1005, 

26 W. 44th ST., NEW YORK 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., 





‘DENVER, COL 





J, H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1238 Association Building 





Telephone. Central 3462 CHICAGO 
DONALD F. CAMPBELL 

CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 








NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 


P. B. DUTTON, MGR., ROCHESTER 


























FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 8IS HUME-MANSUR BLDG., 
KRAFT BUILDING, 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


INDIANAPOLIS, IND. 
DES MOINES, IOWA 








CHEMICAL BUILDING ST. LOUIS, MO. 
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Actuarial 


Actuarial 











JNO. A. COPELAND 
CONSULTING ACTUARY 


{24-126 HURT BLDG. ATLANTA, GA: 





JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 
ROOM I303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T. J: McCOMB 
_CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 


F, ™M: SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 





Burwe & Spmakman 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Land:s has been 
employed by 204 of the oldest and largest 
Fraternal Societies in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tutions and to give technical advice. Long 
experience in fraternal work and technical 
knowledge of insurance and law give a su- 
perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 





NASHVILLE, TENNESSEE 
W R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, Etna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at ‘a3t. Cables: Mclidowie, Belfas 








Insurance Examiners and Adjusters 











7 C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 





A, SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 


BININGER & SIBLEY 


140 LIBERTY STREET - - NEW YORK CITY 
Adjusters For Casualty Companies 


Claim Investigations Appraisements (Auto Damage) 
Claim Adjustments Appraisements (Aero Damage) 
Claim Photography Adjustments (Aero Claims) 
Surveys Auto Subrogation Claims 

WE HANDLE 


Anything and Everything in Insurance Claims. 














FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 





W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


256 BROADWAY NEW YORK 
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CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 








Liabili Territ 

Coanpensation P R. L. NASE Virginia 

Someene Adjuster for Casualty Companies Rech 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 
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Cc. A. PALMER, Prest. W. A. ELDRIDGE, Secretar “4 Ms 
Ss. D. ANDRUS, Vice Prest. and Managing Underwriter. F M issourl 
General Agency Openings 


The Inter-State Fire Insurance Co. OUR POLICIES SELL 


OF DETROIT, MICHIGAN nt in 



































406-412 DIME BANK BUILDING RATES PER $1,000 
IR, ici ccaienindincecesacsmensietcdt in tee $643,391.51 as Ss $13.00 Se $14.50 
LIABILITIES, INCLUDINS CAPITAL ........... 580,018.60 MED cess cicss $16.00 i er $17.50 
II 2c cnscotaceancpe gon $63,372.91 anssciiene 
SURPLUS TO POLICYEOLDERS ................ $322,522.91 
AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS N ATION AL LIF E ASSOCIATION 
: Reserves and Surplus to Policyholders A Good Policy 
MISSOURI LIFE AND ACCIDENT : —aerN einen ne 
INSURANCE COMPANY oRTH |p Lire 
of St. Louis, Mo. pIFe —_— 
Policies Issued on the Weekly Plan Only all NE PREMIUM 
—————— INSURANCE CO. Protection to you 
‘‘Our Record is Our Reputation” SEATTLE, U. S. A. rea eonels 
- | Good Agency Cor- 
W. A. JOHNSON, Pres. : J. A. WALKER, Secy. = MORGAN Home Offices, Northern Life Building Siiae” Sammmapee 
resident Fourth Ave. and Seneca St, Men—Write today 




















, The Best Evidence of Efficient Service 
s 
Fire Casualty Life During 1919 the representatives of the Massachusetts Mutual delivered 


policies aggregating $131,103,768—an increase of more than 100% over the 
amount delivered in 1918. Of this over 35% was upon the lives of persons 


already insured in the Company. Less than 1% of the total premium- 
R E-I N Ss U RAN Cc ES paying insurance in force was surrendered and cnly slightly more than 1% 
was allowed to lapse. There could be no better evidence that the faithful 
and efficient service of the Massachusetts Mutual is appreciated by its 


WILLIAM C SCHEIDE & on policyholders, who are its staunchest friends and most enthusiastic adver- 
tisers. 
& rwe Joseph C. Behan, Superintendent of Agencies 


(INCORPORATED) 
Massachusetts Mutual Life Insurance Company 


H a RTFO R D, Cc O N N = Springfield, Massachusetts, 


Incorporated 1851 


r 




















Would you like to represent a life company in its SALARY AND COMMISSION 


home state where you will have back of you the in- 


fluence and interest of the biggest men in the com- offered to capable man to manage an im- 
itv ? ie 8 ee 

munity: portant open territory, comprising seven 
If so, communicate with counties in Pennsylvania. Address 


CLINZON C. WHITE, Secretary 


Puritan Life Insurance Company 
Providence, R. I. 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 


A direct contract with the Company. General Agent’s Commissions. SCRANTON, PENNA. 




















Extracts from Report of Examination of WANTED 
° Managers for These Important Districts 
Southwestern Life Insurance Company | kansas, EASTERN MISSOURI, WEST VIRGINIA 
By the State of Texas, June 28, 1915. ee 
“It is noteworthy that this Company was organized 


without an i “i ., 

“lb ¥ Promotion expenses. E Any one of the above is an absolutely first class opportunity. Ii 

eg to report further that I find the Company in | your record is clean and you can furnish evidence of your Ability as a 
excellent financial condition. The volume of its business | Personal Producer, your application will be considered. 


Guaranteed low cost policies. As good as we can make them. 





a surplus is growing rapidly and its Address S. W. GOSS, Vice-President 

unds are being carefull red und t ~ 

vision.” 8 carenmny Conserved under Pers SUPE ) SECURITY LIFE INSURANCE COMPANY OF AMERICA 
HOME OFF:CE, DALLAS, TEXAS. The Rookery, Chicago 
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TEXAS AGENTS WHO CAN PRODUCE 
AUTOMOBILE BUSINESS 


should get in touch with 


BURT & STEBBINS 


1106 Rusk Ave., Houston, Texas 


STATE AGENTS FOR 


“THE TWIN WINNERS” 


Inter-State Inter-State 
Automobile Insurance Liability Insurance 
Company Company 


Combined Paid-Up Capital $450,000.00 


ROCK RAPIDS, IOWA 


The Inter-States give you the service that 
| gets you the business. 


Kansas State Agents 
J.C. HOYT & COMPANY El Dorado, Kansas 
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National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
“*More days of Sunshine’’” 


For attractive agency proposition Write 


E. T. CHASE 


Secretary &@ General Manager 
ALBUQUERQUE, NEW MEXICO 











Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


“bn ! 


Detroit, Michigan Liberal Contracts to Live Agents 


ELMER BR. DEARTH Upto the minute policies. Write us. 
President 




















Stayer y 
eg nae IB 
THE PRAETORIANS, — ~ DALLAS, TEXAS 


Scientific Life Insurance. 


10-20 Pay-Cash & Loan Values. Double Payment, Accident 
and Disability Provisions 16 to 55—men and women. 


Net Assets covering full Reserve Required by Law and in 
addition thereto a Surplus. 


Attractive Contracts for hustlers. 


C. B. GARDNER = = = President 

















Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of <olumbia, West Virginia, Ohio and Delaware 


. HENRY P. BLAIR 
JOSEPH SANDERS 
WILLIAM A. BENNETT 
. ALLEN C. CLARK 
GILBERT A. CLARK 


President . 

Vice President 

2nd Vice President (Agency Supervisor) 
Secretary . : 

Actuary 





We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 


pany. 
vestigate. 


It will pay anyone interested to in- 


All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 














WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 


Main Office, 816 tah is N.W. ,»W ASHINGTON, ac. 
‘contracts for men of good reputation. 


e “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 




















GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 











United States Head Office 431 Insurance Exchange, Chicago 














GENERAL OFFICES: 
Wilkes-Barre, Pa. 


2nd Floor Coal Exchange 
Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


JOHN F. TUBBS, 


President 


H. B. WILSON, 


Secretary 


Write Us Today. 
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Serv ce Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles,’Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 








“‘OUR BONDS GUARANTEE INTEGRITY”’ 


SURETY CASUALTY 
BONDS INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 








AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing 
$9.00 quarterly. Covers every disease and: every accident 
Liberal commission paid to live producers. 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. Westminster Bldg; 
C.O. PAULEY, Sec’y. & Treas. CHICAGO, ILL. 














PENINSULAR FIRE INSURANCE CO. OF AMERICA 
Houseman, Building, Grand Rapids, Mich. 


{ COLON C. LILLIE, President J. FLOYD IRISH, Secretary and Managing Underwriter 
ASSETS $1,259,550 


A New Company With Ample Financial 
acking 
Writes Fire, Marine, Automobile, Tornado 
and Hail Risks 
Specializes on Farm Properties. Farms 
rated by schedule. Agents and Owners will 
be surprised at the resulting 


a 


or 
THREE AND FIVE YEAR TERM POLICIES 
Write for our Farm Schedule. Openings 
for Agents in many localities. 
THE PENINSULAR FIRE 
is a desirable addition to any Agency. 


GRAND oun IDS @ MICHIGAN 





GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 

» C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 














FIRE ASSOCIATION of Philadelphia 


«NNN Organized Sept. 1, 1817 Incorporated March 27, 1820 
Charter Perpetual 

“nh Capital $1,000,000.00 
i} 13,481,581.02 

i Reserve and other Liabilities 8,881,957.78 
“i Net Surplus. . . 3,599,623.24 


Surplus to{Policy Holders 4,599,623.24 


E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President 
JNO. B. MORTON, 2d Vice-President. 
M. C. GARRIGUES, Secretary and Treasurer 
. N. KELLY. JR., Assistant Secretary 
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ATTRACTIVE 
CONTRACTS for 
MEN. OF ABILITY 


PURE LIFE 
INSURANCE 
SO} 1tG41@)\\ 





THE NEW SECOND EDITION 


THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


Entirely Rewritten, Illustrated and Greatly Enlarged. 


This new edition retains all the valuable features of 
this well-known book. Each page has been slightly 
enlarged and over one hundred pages of new matter 
added. Each article on diseases contains an additional 
paragraph under a new heading and forty-four entirely 
new articles on accidents and diseases have been added. 

In addition to these new articles, this new second edi- 
tion contains tables of the bones of the body, the muscles 
and their functions, and a glossary of medical terms— 
seventeen hundred medical words commonly used in the 
accident and health insurance business being explained. 
It contains a new index, so complete that anything can 
be found in the book without trouble. 

The new second edition of The Adjuster’s Manual will 
prove extremely valuable to all claim adjusters and is 
— in any office settling accident and health 
claims 


Price, Imitation Leather Binding, $3.00 


A liberal discount will be allowed on orders of one hun- 
dred or more copies. 


Published by 
THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WittiAM STREET 
INSURANCE EXCHANGE NEW YORK 
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The 


Security Benefit Association 


SUCCESSOR TO 
Che Linights and Ladies of Securitp 
Nat‘onal Office - - Security Puilding - - Topeka, Kansas 








A MILLIONAIRE SOCIETY 


250,000 Members 


The Society with a great past—The Society with a GREATER future. 80%) greater increase in membership during 1919 


than in any preceding year. 
The Society that H A S met all requirements of State Laws and stands ‘Four square to all the winds that blow.” 


SPECIAL FEATURES 


Issues four forms of adult certificates—all on adequate 
rates. 
American Experience 4% Twenty pay Life. 
American Experience Paid up at 70. 
N. F. C. 4% Whole Life 
Current Cost Triennial Automatic Revision. 


Issues two forms of Juvenile Certificates. 


Term Certificate to age 16, when transfer is made 
to Adult Department. 





Whole Life Certificate. 


A Real Fraternal Society operating a Mutual Co-operative Farm of more than 300 acres—An Old Folks’ and Orphans’ Home 
—A General Hospital in course of construction. 
All members entitled to benefits of these charitable institutions without contributions additional to the regular assessment 


rates. - . 
For information, address 


MOST ATTRACTIVE CONTRACT J. M. KIRKPATRICK, National President 
TO MEN AND WOMEN Topeka, Kansas 
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GUARANTEE MORTGAGE AND FINANCE Co. 
taf 


DES MOINES, IOWA 





Capital Two Million Dollars 


IOWA FARM MORTGAGES 


IOWA is conceded to be the premier agricultural state of the Union. 





IOWA first farm mortgages are among the safest investments in the world. 


The mortgages sold by this institution conform in every respect to the laws 
regulating the investments of the funds of insurance companies in every state 
in the Union. 


REFERENCE: Any insurance company, bank, or trust company, Des Moines. 


Correspondence Invited! 


R. B. PARROTT, President C. H. MARTIN, Treasurer 


Suite 1001-1002-1003 Register & Tribune Building 
DES MOINES, IOWA. 
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